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BuFrFALo, N. Y., will next week be the scene of two conven- 
tions of interest to the insurance world. On Monday, the 27th 
inst., the International Association of Accident Underwriters 
will meet at the Hotel Iroquois, and will continue in session dur- 
ing Tuesday, the 28th inst., and as much longer as is necessary 
to transact the business before it. The National Convention of 
Mutual Life and Accident Underwriters will convene on Tues- 
day at the same place, meeting daily until July 1. Both these 
conventions will discuss many questions of interest to their 
members, and, as next winter is the legislative season for nearly 
all the States, much important work has to be done in the way 
of preparation for that time. As many of the accident associa- 
tions are members of both these bodies, it is to be expected 
that some steps will be taken for either a union of their efforts 
or an entire separation of the life from the accident men. 





A Boston correspondent inquires what will be the applica- 
tion of the eighty per cent coinsurance clause in the case of a 
manufacturing plant covering twenty-seven separate risks each 
specifically insured, but all ina general form. He wants to 
know whether if a lossoccurred on one of the buildings insured 
for $2500 the companies will demand in the proof of loss a 
statement under oath of the value of the whole twenty-seven 
risks in order to determine the question whether there was 
eighty per cent insurance under the policies, or whether it will 
be enough to know the value of the building burned. The 
question can only be answered intelligently with the form of 
coinsurancein hand. It is usual (and in our opinion essential) in 
making insurance on a number of distinct risks to use what is 
known as the itemized percentage clause, which applies the co- 
insurance of eighty per cent to “each and every item in the 
policy,” and in this case the insured is only bound to prove the 
value of the property destroyed. It would be so imprudent for 
a company to use any other clause in such a case that it is not 
worth while to consider the possibilities of such a clause. 


Our dogmatic friend The Weekly Underwriter still insists 
that we were wrong in our presentation of the facts regarding 
the withdrawal of the Lancashire from Massachusetts because 
of an alleged impairment. We maintain that had a strict con- 
struction of the State law been applied to the Lancashire as it 
has been to other companies, instead of an impairment that 
company would have shown a substantial surplus, and been still 
doing business in that State. We are not at all desirous of dis- 
cussing the matter; the facts as recited by us clearly maintain 
our position. Moreover, we are confirmed therein by the 
opinion.of a number of the most experienced underwriters in 
the country. The peculiarity of the Massachusetts law pointed 
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out by us seems not to have been generally understood, and 
we have been thanked by a number of underwriters for calling 
attention toit. The point raised is an interesting one, and The 
Weekly Underwriter is the only critic we have found of our 
method of dealing with it. Having stated the case, the matter 
may well be relegated to the managers of the Lancashire and 
Commissioner Merrill, whose particular funeral it is. 





THE idiotic drivelling of The Recorder on the subject of 
coinsurance has ceased to have any weight with even those 
propertyowners who at first were inclined to think that they 
were injured by that clause. The Recorder writers have 
shown such gross ignorance of the subject that they are 
laughed at rather than heeded. A few weeks ago the 
offices of The Recorder were rerated, the rate increased 
somewhat, and the eighty per cent coinsurance clause 
applied. This fact accounts for the milk in that particular 
cocoanut. It is conceded by underwriters generally that the 
coinsurance clause is doing more for the betterment of the 
business than anything that has been tried for years, and the 
wonder is that it was not enforced before. It is no new thing, 
for coinsurance in some of its forms has been applied to cer- 
tain classes of risks for many years. In The Insurance Year 
Book, printed a year ago, about a dozen different coinsurance 
clauses were printed, accompanied by a strong argument in 
favor of the plan written by William Ellsworth of the Niagara 
Fire Insurance Company. This article was widely copied, and 
it was also printed in circular form and given a wide distribu- 
tion, and was undoubtedly one of the prominent moving causes 
leading to the adoption of the coinsurance clause in so many 
localities. When The Recorder undertakes to locate the coin- 
surance “octopus” in New York city especially it is mistaken ; 
it is like the great sea serpent from “all along the coast,” while 
“insects” of the same species have invaded the interior very 
generally. Singular that where so many thousands of experi- 
enced underwriters, having millions of dollars invested in their 
business, should see only good in coinsurance, the Recorder 
alone finds it everything that is bad. It is evidently a similar 
case to that of the eleven obstinate jurymen. 





WE have just received a letter from a gentleman in California 
asking as to the standing of one of the prominent assessment 
life associations of the East, and wanting to know if it is safe 
for him to take a policy or certificate therein. This is but one 


of many letters reccived by us asking similar questions regarding © 


assessment organizations, and it occurs to us that if the agents 
who solicited the writers had done their work properly and 
thoroughly the intending insurer would not have needed to seek 
information elsewhere. Had these inquirers been fully in- 
structed by the agents as to the difference between an assess- 
ment association and a level premium company, they would, no 
doubt, have promptly made up their minds, thus saving delay 
and trouble to all concerned. In replying to such inquiries we 
invariably state that the association referred to does business on 
the assessment plan, and must not be considered as a legal 
reserve company. If the agent has made misrepresentations in 
this respect, such an answer will set the inquirer right. But 
why should there be any misrepresentation in the matter? The 
assessment system has features that commend themselves to 
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many persons, and the associations operating under that system 
should stand by their colors, and not seek to secure business 
by representing that they are other than what the law proclaims 
them to be. In their literature they are much given to boast- 
ing of the advantages they offer, and to criticising the level 
premium companies because of their large accumulations, 
banking features, etc., but in the field agents are prone to take 
the other tack, claiming that their associations are operated on 
the level premium plan, or so nearly approach that system as to 
leave little difference between them. As noted last week, they 
have a law in Canada compelling assessment associations to 
clearly stamp across their certificates, applications and eirculars 
the words “assessment system,” so that there can be no mis- 
taking the system under which the association operates. The 
same thing should be done in this country, but the associations 
themselves should take the initiative by adopting the plan 
before the various State legislatures compel them to do so. 
The best and most trustworthy of the associations certainly can 
afford to do so, and the others should be forced to. “ Let 
every tub stand on its own bottom” is a hemely adage that 
representatives of the assessment system should apply to their 
practices. 








THE COINSURANCE CLAUSE. 


HERE is not much, if any, disagreement among fire 
underwriters either as to the utility, expediency or 
necessity of a coinsurance clause on all policies. There is some 
difference of opinion whether it is wise to insist upon a full (or 
roo per cent) clause in all cases—whether it is expedient to 
make any allowance or deduction from the rate on account of 
it—or whether it is not fairer and, on the whole, better, to be 
content with the eighty per cent clause. There are a few, and 
candor compels us to number among them several of the prin- 
cipal underwriting lights in this city, who strongly object to the 
deduction of ten per cent for full coinsurance which has been 
operative in this city for thirty or more years. Their plea is 
that it is bribing the insured to keep his property fully covered, 
and indirectly creating a moral hazard. But it is answered that 
the companies have experienced an immensely increased per- 
centage of loss through inadequate insurance, and that it is a 
positive benefit to the underwriters to prorate their losses with 
complete instead of incomplete insurance. The latter have the 
best of the argument. It cannot be denied that the under- 
writers have for a century encouraged the coinsurance clause. 
It is in use on the continent of Europe to-day quite generally. 
It is made compulsory in numerous instances, and the require- 
ment of an eighty per cent clause is an admission that coinsur- 
ance is desirable. The fear which leads to the allowance of 
ten per cent from the rate in this city is that it guards the com- 
panies from the danger of converting partial losses into totals 
through insufficient insurance. The eighty percent clause 
mitigates but does not remove this danger, as it is evident that 
when eighty per cent of value is destroyed the loss to the com- 
panies is total and the assured still realizes the twenty per cent 
salvage. Clearly it is worth something to the companies to 
participate in this salvage. They are more partial than total 


losses, and the larger the contributive insurance the smaller the 
percentage of loss. 

Notwithstanding the disparity against the companies, there is 
a hardship on the other side in compelling propertyowners to 
insure more than eighty per cent of value. 


Very few merchants 
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actually know the value of | their stocks from week to week be- 
yond a mere general idea that it is so and so, as they are enabled 
to judge by the amount of goods received and delivered. 
Again, prices fluctuate, and a merchant may to-day have a full 
insurance (based on to-day’s prices) and next week, through 
enhanced value, his insurance may fall below the mark“required. 
The eighty per cent clause has been adopted in the West and 
South and upon special hazards for many years. The clause is 
compulsory on the packing house and lumber risks around 
Chicago, and on classes of risks requiring insurance running 
into millions of dollars. Then by tacit consent the under- 
writers have hit upon eighty per cent as a sort of happy medium 
for securing their own rights and meting out justice to the in 
sured. As to the substantial justice of this requirement there 
is no difference of opinion. 

The widespread adoption of this clause has been followed by 
a notion among underwriters that it will eventuate in a large in- 
crease in the premium income, but thus far that notion has been 
a disappointment. The companies are receiving, and we pre- 
sume will continue to receive, an increase in premiums through 
advanced rates. There being forty less companies this year 
than twelve months ago, it follows that the premiums are con- 
centrated into fewer compamies than formerly, and if each one 
receives a proportionate share the increase will be quite general, 
from this cause as well as from the general advance before 
noted. Undoubtedly there is some increase in the demand for 
insurance by reason of coinsurance requirements, but it is only 
a feather’s weight in comparison with increased premiums from 
increased rates. Probably as the year draws toward aconclusion, 
however, it will develop a stronger tendency in the demand for 
more insurance, and unless this is counterbalanced by dimin- 
ished values in merchandise the companies will reap a practical 
benefit from the compulsory coinsurance demands. This is 
particularly true of several large cities, including New York and 
Philadelphia. 

There remains, however, a large field for the application of 
the full or partial coinsurance clause which thus far has not 
been touched. We refer especially to mercantile and office 
buildings in cities and towns and to dwellings in the country 
and city. These risks have heretofore escaped a coinsurance 
clause of any kind (save through some special agreement, gener- 
ally amounting toa waiver of one-half or two-thirds of the 
proper rate), owing to the cowardice of the companies in deal- 
ing with them. It has, in fact, come to pass that more cranky 
ideas have been developed in relation to building and dwelling 
risks than with any otherclass. Most of the great companies, 
foreign and domestic, have cultivated dwellings as if they were 
gold mines in disguise, and the fear of losing them has caused 
many a strong office to tremble. Possibly—nay, probably—at 
the oldtime rates of a quarter of a century ago there were large 
profits in dwellings, and upon this tradition all the modern 
practices of low rates, extraordinary privileges and high com- 
missions have been tolerated or excused. Butit will be difficult 
for any underwriter to assign a valid reason why the owner of a 
country kotel should be compelled to become a coinsurer and 
the dwelling owner should not. Truly, it has been discovered 
that there is a deterioration in dwelling property, and that full 
insurance, whether with or without a coinsurance clause, may 
seem to invite incendiarism. But this idea presupposes moral 
hazard at the start, and the companies pretend that they take 
care to avoid that danger in all cases. 

The connection between the compulsory coinsurance clause 
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and the three-fourths loss clause’ is very close and intimate. 
Many underwriters prefer the latter as a limitation of loss and 
a certain and easy method of compelling the insured to place 
one-fourth of the loss in every case. The supposition is that to 
avoid the fourth part, he will take greater care of his property 
and save the companies three-fourths. There seems to be an 
opportunity to apply this limited loss clause to dwellings and 
other buildings, but we find that various companies object to it 
on the ground that it invites hostile legislation. Indeed, the 
original aim of the valued policy laws was to head off the three- 


quarter loss clauses, and the opponents of the scheme insist that. 


it is wiser for the companies to bear present ills than to provoke 
or invite others. There is room for argument here, which is, 
however, quite apart from our purpose in calling attention to it. 
The fear of hostile legislation may in fact extend to an eighty 
per cent coinsurance clause, although the public is becoming 
reconciled to it gradually, until the objections to it will be fewer 
each year, 

The encouraging feature in the increased application of these 
coinsurance clauses lies chiefly in the fact that it shows that the 
companies are awakening to the necessity of doing something 
to improve the business of fire underwriting. It shows that the 
companies have the power, whenever they have the will, to 
secure improvements in the methods of the business, and that 
they can go forward with reforms with the certainty of success 
whenever they are roused from their lethargy. It shows, more- 
over, that now that a beginning has been made, it is the duty of 
the underwriters to propose, mature and execute several other 
desirable reforms which will define their own rights more clearly, 
and secure just recompense for their-risks. 





SPECTATOR SURVEYS. 


THERE are rumblings of another large company to be launched in New 
York shortly. The organization has not yet been perfected, and no informa- 
tion is vouchsafed save that it organized it will be a ‘‘ high flyer.” 

# * * * 

ACCORDING to appearances, the only way to punish persons who utter bogus 
insurance policies is to prosecute them as swindlers or for obtaining money 
under false pretenses. In the case against Akerman, who collected premiums 
for the bogus United Fire (of New Hampshire) policies of the Louis street 
tailor, it seems that if he can prove the company had an existence, however 
rotten it may have been, he will escape the penalty. But the law ought to go 
farther than the mere solicitor—it should punish Michner and Fleissner and 
that gang who conceived and organized the company and merely made Aker- 
man their instrument for getting business. It is amusing, by the way, to 
notice how the daily papers refer to the bogus policy business, as if it were 
an entirely new discovery. 

. * * * 


Tue Tariff Association has levied a fifty-cent charge for the fireworks privi- 
lege from June 10 to July ro, but as a clever broker remarked, they were too 
late. The brokers had anticipated the charge Ly securing the necessary per- 
mits before the action of the association. 

» % * * 

THE agency companies are prone to remark that the West is still doing 
nobly toward rounding up the losses for the first six months. It is not a re- 
cent discovery that the overplus of losses is confined to any one section. 
Indeed, it may be said that losses know no South, no East, etc. 

* e * * 

As expected, there is a pressure now for insurances on the larger buildings 

of the World’s Columbian Exposition in Chicago, and all the non-agency 


companies of the country have received offers. According to present informa- 


tion, some of the larger companies—domestic and foreign—represented in 
Chicago are by no means treating these risks liberally. They have in several 
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conspicuous instances written reduced lines on the several structures, and as 
the outside companies are disposed naturally to follow Chicago examples, the 
effect is to lessen the lines of other companies. Probably they are waiting 
for higher rates. 

* * * * 

THE local board now makes a small charge for extra copies of classification 
books, etc., after each company is supplied. A good story is told of one 
company which sent a request for twenty-five copies for branch offices, but 
when a list of the offices was requested the number dwindled to less than 
seven. This charge is levied chiefly to stop the drain for free copies. 

* # *% . 

BROKERS are in the habit of quoting what the tariff manager is alleged to 
have said about this and that risk, and the intent is always to secure a reduced 
rate. Inanumber of instances deception has been practiced, and Manager 
Whiting has been irritated by statements being imputed to him that he never 
made. He has now declared that hereafter no ruling or opinion will be given 
except in response to a written application trom a member of the association, 
and all declarations from him touching rates will be in writing. The com- 
panies are thus advised to pay no attention to oral statements. 


* * * « 

THERE is still cause of complaint touching schedule rates on fireproof 
buildings, inasmuch as in the dry goods district there is only twenty-five per 
cent deduction allowed. The rule of the tariff is that on buildings used for 
special hazards that when the rate on contents is fixed eighty-five per cent 
deduction is allowed on buildings with the eighty per cent coinsurance clause. 
A building occupied for a tobacco factory may consequently rate at thirty 
cents, while if in the dry goods district filled with only hazardous merchandise 
the rate may be eighty cents. 

* ¥ * . 

THE Suburban Tariff Association is doing some good work in making rates 
for Yonkers, New Rochelle, Mount Vernon and other nearby towns. They can 
easily double rates in those places without incurring the charge of making 
them either too high or as high as places farther off. But not all the sound and 
solvent tariff companies support the suburban tariff consistently, and the 
regulars complain. 

* * * * 


Ir the Jersey law by which New York brokers are forbidden to solicit Jer- 
sey risks could be changed so as to prevent Jersey brokers from persuading 
New York companies in taking Jersey risks on better terms than can be ob- 
tained at home, it would equalize matters. The present law is an exemplifica- 
tion of the rule ot *‘ Heads I win, tails you lose,” the heads being those ot 
the Jersey men. 

* > * a 

THE Germania of New York, which some weeks ago reinsured the Far- 
mers of Cincinnati, has canceled a number of the New York risks held by 
the last-named company. The surplus line brokers now are seldom sure that 
the lines given to distant companies will survive the yearly term, and hence 
set up a growl over such incidents as the Germania-Farmers deal. 

* * * * 

WE heard of a case lately where the local agents in a town tried to boycott 
3 New York company and its local agent, but the latter obtained some extra 
agencies and spread his grievances among his townsmen so successfully that 
his premiums were quadrupled in two months, when the boycott was de- 
clared off. 

oJ * * * 

THE Baltimore fire on the wharf of the Bay Line steamers brought to light 
the fact that the insurance was done in New York as well as a justification of 
some extremely low rates on a stock naval store, on the ground that Baltimore 
agents had to write it very low to prevent it from going to New York. The 
facts are that some rai road property insured by the English syndicate em- 
braced the Bay Line steamers and wharves, and the excess was placed here as 
part of a railway schedule. This is an ordinary affair, and while we sympa- 
thize with the Baltimore agents, the insurance of railways belongs as much to 
any one place touched by the schedule as to any other, and if agents all along 
a line are to engage in a squabble as to whom it belongs, the insurance on 
railway property would degenerate into a farce. The Bay Line properties 
were insured in New York only as part of a Virginia railroad schedule, 

e * * * 

In a definition of what constitutes a risk of large area, The Bulletin wan- 
ders around in its description. Briefly, itis described as (1) of such large measure- 
ment or height as to render the fire department operations inefficient, (2) 
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depending more or less according to construction and occupancy, (3) in 
a smaller city a medium sized risk would be called one of large area, (4) if 
contents are notoriously combustible, but not if there is no inherent hazard 5.1, 
which pays an inadequate rate, or on which the rate on contents where build- 
ing is substantial is discounted, (5) storage stores, 50 x 200; It will be 
noticed there is a wide margin for difference of opinion in these definitions, 
the real fact being that underwriters are not agreed as to what is a large area 
risk, excepting under the first definition. 





CORRESPONDENCE. 





NOTES EN ROUTE. 


[From Our Own CorRESPONDENT. ] 

The Life and Reserve Association of Buffalo, N. Y., an assessment com- 
pany, is making progress this year. For the first five months the business 
was greater than during the first seven months of last year. The average 
business per month in 1892 has been $300,000, and there is every prospect of 
this average being maintained and even increased during the remainder of the 
year. The company is about to enter the States of Wisconsin, Minnesota 
and Missouri. M. M. Fenner, formerly president, has resigned, owing to 
press of outside business, and Hon. H. J. Swift, a prominent Buffalo attor- 
ney, has been elected in his stead. 

The Buffalo contingent, Messrs Aldrich of the Life and Reserve Associa- 
tion and Tiffany of the Masonic Life Association of Western New York, will 
do themselves proud at the coming Annual Convention of the Natural Pre- 
mium Companies, soon to be held in that city. The preparations made thus 
far include a banquet at the Hotel Iroquois and a ride on the river around 
Grand Island to the navy-yard, where a luncheon will be served. Prominent 
city officials will accompany the party on the excursion. The visiting dele- 
gates can make up their minds in advance that they will be hospitably enter- 
tained, and bring back pleasant recollections of what promises to be the most 
largely attended and enthusiastic convention yet held. 

North & Vedder's agency, Buffalo N. Y., has been enlarged during the 
past year by the addition of the Lancashire and Norwich Union, making 
eight large and prominent companies in all now in this office. The business 
shows a steady increase, and this agency, though only ten years old, now 
ranks among the five largest offices in the city. The losses in this office thus 
far in 1892 have been only nominal. It looks as though there might be room 
for more companies here before long, as the firm's business is, as stated above, 
steadily on the increase and of a very desirable kind. 

The Manufacturers Automatic Sprinkler Company of Syracuse, N. Y., is 
doing the largest business in its history with its non-corrosive sprinklers and 
non-corrosive automatic valve. The latter is the invention of Robert Wood, 
manager of the company, and one of the best known sprinkler experts in the 
business. This valve may be briefly described as follows: No diaphragm; 
no sliding points; no points of contact which are not absolutely non-corro- 
sive; every valve has a block tin disc resting on a knife-edge brass seat; it 
requires but ten pounds of air to hold back 500 pounds of water pressure; the 
action is positive because the levers are so weighty that they cannot remain 
in position unless air pressure is on the system; can be changed in five min- 
utes from wet to dry system; it requires no attention, as the automatic com- 
pressor sustains the air pressure against any slight breakage which may occur, 
and only a few gallons of water are needed; it can be tested easily and quickly 
simply by turning the wheel on the drip valve, and no time is lost in making 
inspections by insurance inspectors; nothing to get out of order; it rings the 
alarm gongs as soon as it opens; all materials used in its manufacture are of 
the best quality. The non-corrosive sprinkler, like the automatic valve, is 
meeting with much favor, and is now approved by the New England mil] mu- 
tuals, New York State board, New York city board, Philadelphia board, 
Pennsylvania board, Eastern Factory Improvement committee, Middle States 
Inspection Bureau and all stock insurance companies. The plant of the com- 
pany has been materially enlarged and increased during the past year to meet 
the growing demands made upon it, and is now complete in every detail. 
Recent prominent equipments made by the Manufacturers Automatic Sprink- 
ler Company include the following: Buffalo School Furniture Company, 
Standard Lighting Company, Cleveland, O.; Marshall. Kennedy Milling Com- 
pany, Pittsburgh; George Macbeth Co., Elwood, Ind.; Robert Gair, Brook- 


lyn; the Oneida Community, Niagara Falls; Barr Bros., piano factory, New 


York. 
Wm. H. Ross, for the past four years with the New York State Mutual 
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Benefit Association of Syracuse, has been promoted to the secretaryship, vice 
E. W. Baxter, deceased. The company has recently adopted the American 
Experience Table, and is moving along nicely under the change and obtaining 
more money for its business than in the past. The average business per 
month thus far in 1892 has been about $75,000, which is an increase over last 
year. 

The Agricultural of Watertown is making a substantial increase in business 
this year. It has recently introduced forms into its methods of doing farm 
business that make it hopetul of obtaining better results from this class of 
business in the future than it has in the past. It will be remembered that the 
Agricultural’s charter was amended this year, the amendment permitting it to 
transact a general mercantile business, in addition to dwelling and farm, and 
its experience in this new field has thus far been satisfactory. The Agri- 
cultural continues to be the leading dwelling house company, and never fails 
to annually add another block to its pyramid of assets, which is now getting 
almost “out of sight.” It is not improbable that the company will soon enter 
New York city again. 

The Guarantee Company of North America is now comfortably quartered 
in the new Y. M. C. A. building, Montreal, where it occupies two entire 
floors, which have been specially fitted up to meet the requirements of the 
company and its growing business. The site overlooks Dominion square, and 
is the most pleasant location in the city. 

The Maine Benefit Association of Auburn, Me. (assessment company), in- 
corporated in 1885, by special charter, has grown year by year, until now it 
has a membership of about 6400, with about $14,500,000 insurance in force. 
The company is now writing in the States of Maine, Massachusetts, Con- 
necticut, New York and Minnesota, the last-named State having been entered 
in March last. The company issues a straight life policy, the maximum 
amount being $5000. For the past year the total cost at age forty, as an 
illustration, was $9.10. It uses a graded assessment table, and does not 
admit members over fifty years of age. Fifteen per cent of each mortuary 
call is set aside for the reserve fund, which now amounts to $7000, and is de- 
posited in the State Treasury. This fund is invested in savings banks 
securities. Over $600,000 has been paid in claims. As evidence of the 
standing of the association at home, note the following list of prominent citi- 
zens of Maine, members of the company: Hon. Edwin C. Burleigh, Governor ; 
Hon. Chas. F. Libby, president State Senate; Hon. W. P. Frye, United 
States Senator; Hon. Nelson Dingley, Jr., and Hon. Seth L. Milliken, 
members of Congress; Hon. Joseph O. Smith, Insurance Commissioner ; 
Hon. Chas. E. Littlefield, Attorney-General of the State, and a host of 
others. The company is making steady gains this year, and is prepared to 
give especially desirable territory to good agents in New York and Con- 
necticut. 

The Equitable Life in Maine, under F. H. Hazelton, Portland, who 
assumed charge of the company’s interests in this field on December 1, 1891, 
is having a most satisfactory experience this year. The volume of business has 
been doubled. Mr. Hazelton has associated with him some of the most 
prominent men in Portland, such as Howard Gould, for twenty-seven years 
paying teller of the First National Bank ; H. T. Waterhouse, banker; Col. 
Fred Dow, collector of the port, and others. All, including Manager 
Hazelton, are natives of the State of Maine, gentlemen of extended and 
influential acquaintance and untiring and zealous workers. F. B. Fish, a 
young man of genial manners and considerable tact, is cashier. The offices 
are neatly appointed, desirably located, and everything points to an enlarge- 
ment of the present success of this agency of the Equitable Life. 

Dow & Pinkham of Portland, Me., representing the Liverpool and London 
and Globe, AZtna, Home, Insurance Company of North America and other 
leading companies, have now the largest fire business in New England out- 
side of Boston and Providence. A substantial marine and casualty business 
is done in addition. The business in all lines shows a marked increase this 
year. 

Augustus Champlin, resident secretary of the North British and Mercan- 
tile for Maine, New Hampshire and Vermont, with headquarters at Portland 
Me., reports the condition of business in his field satisfactory as well as 
the increase in volume. Mr. Champlin has occupied the above position with 
satisfaction to his company and credit to himself for the past four years. The 
steady increases made annually and the profitable character of the business 
assumed indicate his sterling worth as a manager. 

The Mutual Life in Maine, under J. W. Fitzpatrick, general agent, Port- 
land, continues to hold first place in new business, business in force and pre- 
mium receipts. In 1891 these items were $907,018, $6,071,353 and $207,450 
respectively. 

The National Life of Vermont, Montpelier, wrote inthe first five months of 














June 23, 1892.| 


1892 $6,768,900, an increase over the corresponding period of last year of 
about $100,000. The net assets of the company on June 1 were $7,674,970, 
while the gross assets were over $8,000,000. As compared with January r, 
the net assets have increased $571.428. The increase in this item during the 
same period of last year was less by about $200,000. The National Life will 
make new records throughout this year, and the new business tor the year 
can be conservatively estimated at $15,000,000. The company is meeting 
with much success in its Wisconsin agercy, which is presided over by J. B. 
Estee, Milwaukee. This is a new agency, having only been started in 
November of 1891. The change in the Iowa agency to R. P. Dart of Des 
Moines has also produced good results. The National Life, always awake 
to the needs of its agents and thoroughly abreast of the times, has recently 
begun the issuance of a non-forfeitable ten-year renewable term policy. ‘The 
advantages in this policy are the guarantee in cash or paid-up insurance with 
surplus apportionment at the end of each term, with vario.s options for the 
use of the surplus, such as withdrawal in cash, use for payment of future 
premiums in case of renewal of contract, etc. ‘This policy is proving an even 
more ready seller than the company had looked for. The National Life 
issues all the desirable forms of insurance. G. M. Stolp, general agent of the 
company for California, Oregon and Washington, with headquarters at San 
Francisco, has had his territory further enlarged by the addition of Montana, 
which has just been entered, and the business thus far obtained in this State 
has exceeded the best expectations of both agent and company. 

The Vermont Life of Burlington finds that its new policies with cash en- 
dorsement, paid up endorsement and extended insurance are proving very 
popular in the field. The company has opened up quite a little new territory 
of late, and is issuing a largely increased business over 1891. Desirable terri- 
tory and liberal contracts are offered to good agents. A recent appointment 
is Don R. Gibson of Lansing as general agent for Southern Michigan. Mr. 
Gibson had a favorable experience in Ohio for several companies. 

The Berkshire Life of Pittsfield reports a very satisfactory business, and is 
ahead of any previous year at this time. The policies of the Berkshire are 
among the most liberal issued, and include every desirable option. 

The Union Mutual Life of Portland, Me., has been aple to report a con- 
stantly increasing volume of new business for months past May has sur- 
passed all others so far this year. The new insurance written in that month, 
$609,500, was ahead of the corresponding month of 1891 by over $100,000. 
The new premiums written during May were also the largest of any month 
this year, and show an increase of more than twenty-two per cent over those of 
May, 18gI. T. E. P. 

BosToNn, June Ig. 





NASHVILLE, TENN. 
[From OuR OWN CORRESPONDENT. ] 

These hot June days have a very depressing effect on business, and are 
quite trying on men of all degrees. The local underwriter, with the natural 
grit and determination of his kind, is braving the heat of the sun to work for 
premiums and his company’s interest. 

Nashville underwriters who are fortunate enough to own farms and country 
homes have been dividing time between the office and hay field, with profit to 
both interests. 

The Nashville Board of Underwriters is pushing the work of surveying for 
the new system of schedule rating of this city under Henry A. Phillips and 
his lieutenants. 

By the time for fall and winter “ renewals” the new rates will probably be in 
effect, and the companies will have much cleaner and more desirable ** mer- 
cantile” and ‘‘ special hazard” business renewed, as the inspectors of the Nash- 
ville board are having all buildings thoroughly cleaned and put in best order, 
No trash or waste escapes the keen eyes of these inspectors, as, with lantern in 
hand, they commence in cellars and sub-cellars and go upward to the roof, 
not forgetting to stop in the office and serve notice on the occupant that his 
building must be cleaned up inside of forty-eight hours, or else feel the force 
of a city ordinance (wuich law requires immediate compliance, or a fine of not 
less than $10 nor more than $30, together with a $10 addendum for each day 
of negligence in removing trash after service of the notice). The inspectors, 
however, charge nothing for the amount of trash they bring out of buildings 
on their persons, which is, in many cases, liberal transportation. 

John R. Boyd is now languishing in the Davidson county jail, having been 
arrested on a warrant which was sworn out by Biscoe Hindman. general agent 
for Tennessee of the Mutual Life Insurance Company of New York, charging 
Boyd, who until recently was a solicitor for the Fidelity Mutual Life Associa- 
tion of Philadelphia, with stealing a Mutual Life rate book from Albert Sel- 
don, one of the solicitors of the Mutual Life of New York. This book con- 
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tains private information to agents, which, according to Mr. Hindman’s 
statement, would, under certain conditions, be worth thousands of dollars. 
This book was recovered after the arrest of Boyd, but was very much 
mutilated. : 

R. M. Dickerson, superintendent of agencies of the Fidelity Mutual, dis- 
charged Boyd from the service of that company about three weeks ago. Mr. 
Dickerson claims that Boyd has interfered with his business since his dis- 
charge. Now Boyd in retaliation charges Mr. Dickerson with imputing to 
him a crime in order to force him away from his (Boyd’s) business in Nash- 
ville and the State of Tennessee, and on that ground swore out a warrant for 
Mr. Dickerson’s arrest. Mr. D.ckerson, although a stranger, readily gave 
bond for $1000, his surety being Jos. B. Hancock, vice-president of the Cap- 
itol City Bank of this city. L-E-N-G-T-H-Y. 

NASHVILLE, TENN., June 13. , 





ATLANTA. 


[From Our Own CORRESPONDENT. | 

From the vast number of circulars being sent out by Virginia agents to their 
companies, it looks to one at this distance as if the taking away of five per 
cent commission was, indeed, a serious matter to these agents. They use the 
weakest argument, however, to submit to companies, 7. ¢., ‘‘ reduction of 
commissions and increase of rates,” two most important requirements now 
being demanded of agents everywhere. As has been often said, the failure 
of companies to act in good faith seems to be the great cause of delay in 
bringing Virginia into line. Economy is also very necessary these days. 

A local firm has been advertising for sale twenty-five shares of United 
Underwriters stock, and intimating that it can be bought cheap. A strong 
effort to bear it is also made by suggesting an assessment. I am informed 
that the company has no intention of levying an assessment, as its last state- 
ment only shows an impairment of $34,000. Agents need not be afraid of 
the United Underwriters, as their policies are as good to-day as ever. The 
company has had bad luck, and perhaps made some mistakes in its early days 
which are being avoided now to a great extent. As long, however, as the 
company continues its contingent feature of commissions, it will find the 
representatives of rival companies inveighing against them, A wise thing 
would be for them to declare that after a certain date only fifteen per cent 
would be paid for business, This would give confidence to agents and end 
opposition in the field which it is useless to underrate. 

The New York Commercial Bulletin has been edifying its readers by a 
series of short essays, which seem aimed at the Southern special, intimating 
that he steals time and money from his company, and is altogether a very 
untrustworthy fellow, 

Surely the writer of these screeds must have a low estimate of his fellow 
man, and doubtless makes that estimate upon an intimate knowledge of his 
own nature. There are no more deserving men in the business than those in 
the South, and he must be either very ignorant or grossly prejudiced to speak 
ot them otherwise. I feel that decency alone should protect honest men 
from such unjust references and insinuations anonymously communicated, 

The revised ratings at excepted cities goes bravely on, and no time will be 
lost in completing the work, 

The Southeastern Tariff Association will have new electric light rules, soon 
published. I hear the secretary of this association has been instructed to 
have the work done, and it seems much needed just at this time. In many 
cases the electric work being introduced in the South is a menace to both life 
and property. 

Many predictions are made that the crop of companies doing business in 
this section will be materially reduced after this year unless improvement 
takes place. The retirement of the Sun Fire trom Arkansas and Louisiana 
and the Phoenix of London from North Carolina and South Georgia are 
pointers to agents which should not be lost sight of. Reckless underwriting 
brought about by competition is at the bottom of it all. If, as a bright 
special recently said to me, companies would only be satisfied with a small, 
safe business and not go nosing around every little town, there would be 
fewer fires and more profit. As it is, competition as now carried on produces 
carelessness on the part of agents, and makes insurame to the incendiary an 
article easily obtained. 

The agents in this city stand personally and collectively very high as busi- 
ness men, and one seldom hears of a violation either of rules or of the ethics 
of the business. How different is it at other points, Danville and Birming- 
ham being striking examples. 

News from New Orleans is that the general agency rock is about to split 
the newly formed compact, which means a war of rates and inevitable dis- 


aster, Local stockholders have very little to encourage them in the present 
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prospect, and agency managers are not hilarious either. Bad faith on the 
part of two or three companies will kill the best organization in the world. 

I learn that companies which have heen writing business over the heads of 
their agents in this section are getting beautifully left on all sides, agents in 
some instances absolutely declining to represent them. Only a few of them 
continue this practice, but they are quite well known, as some of their poli- 
cies have turned up lately. On the cotton seed oil mills it is a favorite game 
to write over the agent's head, but the temporary advantage gained is lost by 
the manner in which the suffering agent knifes this particular company. 

The Savannah people are kicking vigorously over criticisms of their fire 
department and water supply. It has been notorious that both of them have 
been the cause of complaint both from companies and agents, and there is 
confirmation of it in the serious loss record which is charged up against that 
city. Of course, these people expect insurance to be as cheap asat Atlanta or 
other points where the city governments has spent considerable money for pro- 
tection. 

Jacksonville is another example of the beauty of false economy. The fire 
department is weak, badly managed, and run by politicians, who seem totally 
oblivious to the interests of citizens, who are now required to pay exorbitant 
rates of insurance. Chief Joyner of this city has just made an inspection at 
Jacksonville, and his report will be read with interest by companies. One 
thing strikes the chief as a danger to Jacksonville, and that is the number of 
brick veneered buildings being erected in the very heart of the city. Every 
attempt on the part of underwriters to regulate the fire protection of this city 
has been met with opposition by the press and board of public works, which 
seems more alive to the interest of itself than to that of the public generally. 

ATLANTA, June I5. ERNEST. 





MINNESOTA. 
[From Our Own CORRESPONDENT. ] 

The lumbermen of the Mississippi Valley have tried various and sundry 
schemes for reducing their insurance bills. Here is the latest. A score of 
leading concerns, most of them belonging to what is known as the Weyer- 
hauser syndicate, have combined in a compact which, they think, solves the 
problem. These twenty have agreed among themselves to write $50,000 lines 
on the plants of the parties to the contract. In case of a loss by any concern, 
each firm will be liable to assessment to the possible extent of $2590. Ne 
premiums will be paid, there are no officers and no organization exists. It is 
mutual insurance in tne fullest sense of the term. 

The city of Minneapolis has decided to insure its day laborers, or rather 
insure itself against losses on account of injuries to men employed on city 
work. The city fathers had something of a pow-wow over the matter, which 
was first proposed some months ago. The Fidelity and Casualty Company of 
New York, for a $1000 annual premium, based on a pay roll of $100 000, pro- 
posed to indemnify the city against all such losses. The city attorney recom- 
mended the adoption of the plan. Thealdermen were skeptical. They were 
afraid the c ty attorney might not have enough to do. It was reported that the 
judgments against the city last year amounted to $800, with some cases still 
pending in the higher court. The company’s attorney is to try all cases, and 
the company is to be made co-defendant. 

While the visiting insurance commissioners did not get over to Minneapolis 
in a body, several of them spent considerable time in the Flour City, They 
were whirled through the town on their way to Lake Minnetonka, where 
they had a pleasant outing. According to all accounts the visitors enjoyed 
themselves thoroughly. 

Massachusetts capitalists are figuring on the purchase of the water-works at 
St. Cloud, Minn. 

The insurance on the buildings of the Northern Car Works has been 
adjusted at $60,000. There was $80,000 insurance, and the company figured 
its loss at $86,000. The works will be rebuilt on a new site, probably 
Northeast Minneapolis. 

The Northwestern Mutual Accident Association was defendant in a suit 
for $1500 on a policy issued to S. Benson. Benson fell from a ladder while 
painting the West Hotel and was killed. The company held proofs of death 
were not filed in time, and that the man was insured as a brick mason. The 
verdict was for the full amount and interest. 

The ‘‘ Soo” Railway Company sues the Firemens Insurance Company of 
Chicago to recover for loss on an elevator at Gladstone, Mich., burned last 
November. In its answer the company recites that there was $95,000 insur- 
ance in ail, and the other companies involved ought to be brought into the 


case, 
There is a fair prospect for the appointment of an assistant fire warden in 


Minneapolis, and C. B. Shove, representing the underwriters, is urging the 
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matter. There is $1100 coming from the State fund which can be used for 
this purpose. 

Three new fire engines are to be added to the Minneapolis Department 
equipment. Bids have been received. 

The St. Paul water board has accepted the new pump at the McCarron 
Lake station, and now has three pumps with an aggregate daily capacity of 
12,000,000 gallons to supply the city beside the gravity system. The new 
pump showed a capacity under the test of 6,268,731 gallons per day, exceeded 
the requirements of the contract, and cost $32,000. St. Paul’s water system 
is now considered excellent. 

Casualty companies who have insured against losses of that class in South- 
ern Minnesota will have good-sized losses to meet on account of the cyclone, 
which has just done deadly and destructive work over a large tract of country. 
Fortunately, most of the track of the cyclone was through country not thickly 
populated, but the loss of life and property is very serious. 

The firemen of Minnesota and North Dakota have been indulging in their 
annual conventions this week. In both cases they have shown up a fine 
body of men, and have had interesting sessions interspersed with contests. 

The summer resort cottage is not a very good risk. Though near the 
water, it is usually impossible to apply the liquid at the right time and place. 
This remark is suggested by the burning of a $2000 cottage at Lake Minne- 
tonka the past week. It was insured for $1500. A oe 2 

MINNEAPOLIS, June 17. 





KANSAS CITY. 


[From Our OWN CORRESPONDENT. | 

Sweltering hot weather the past two weeks has almost caused a suspension 
of business. People are fleeing to the seashore and mountain tops; all save 
insurance men, who seem to have a sudden cordial likeness for home. Sun- 
strokes are being reported with alarming frequency, and those accident com- 
panies that pay losses under such conditions are liable to put up a few dollars 
before summer is over. 

The Missouri State Board was organized at Sedalia on the 7th of this 
month. But one dissenting voice was heard, but under the inspiring influence 
of his colaborers he repented of his folly and joined the band. With this 
slight exception the meeting was harmonious throughout. Kansas City is the 
only portion of the State that does not come under the jurisdiction of the 
board, that being reserved to commission No. 4. Missouri is no longer a 
member of the Missouri, Kansas and Nebraska Association of Underwriters, 
as the new organization assumes the duties of that body so far as this State is 
concerned. The following gentlemen will officiate the first year: A. E. 
Pinckney, president ; F. W. Little, vice-president ; P. H. Knighton, secre- 
tary and treasurer. Executive committee : J. C. Roysdale, E. T. Campbell, 
D. W. Graves, W. E. Marriner, S. J. Wilson, F. E. Hoffman. The board 
will hold its frst regular meeting at Excelsior Springs the third week in 
September. 

The women of Kansas are bound to distinguish themselves. No great life 
assurance man need felicitate himself with the belief that with all his pans 
‘* he knows it all.” An Atchison woman has invented a novel and interest- 
ing scheme that bids fair to become popular with a class of women not noted 
for good looks. One condition of the policy is that the risk must be over 
eighteen years of age and not get married before reaching the age of forty. 
It puts a premium on celibacy, and pretty girls will, of course, not take kindly 
to the scheme. With characteristic secretiveness the promoter of this gigantic 
scheme faiis to make public the name of the company or its officers. It will 
be interesting to know how Superintendent McBride will conduct himself 
when they call upon him (personally, of course) for a license to do business in 
the State. 

It is given out on good authority that the eighty per cent coinsurance clause 
will be adopted in this city inside of thirty days. There has been a gradual 
working up to that point for some time past, and it is conceded that the re- 
sult is inevitable. No change will be made in rates, as they are already based 
upon that amount of insurance. When the Commercial Club hears of this 
feature there'll be some hot shot poured into the insurance camp. Now, mind 
you ! 

Matters in the Kansas City Life Underwriters Association are not working 
as smoothly as they might. There seems to be some differences over the anti- 
rebate resolutions, and it would occasion no surprise if they fail of final 
adoptiea. Several agents object strongly to the wording of some of the reso- 
lutions, and on that ground refuse to sign them. They claim that they bind 
the agents who do not rebate, but have no effect upon those who do, 

The County Court kicked on a rate of fifty-five cents on the new court 
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building, and intimated that it would carry,its own insurance. This would 
look as though the County Court owned the building and not the taxpayers. 
Enough is known to justify the belief that most of this line has been placed 
in outside companies. 

W. A. Gallentine and Fred Bullene, connected with the Travelers Acci- 
dent, have been appointed city agents for the same company at St. Louis, and 
will take charge July 1. 

If all reports be true, collections this month are simply horrible. Com- 
plaints are heard on all sides and among all classes of trade. Doubtless, 
people are saving their money for Fourth of July. One bright star is gleam- 
ing, however, and that is the rapidity with which empty houses are filling 
up. Something of a stir in business circles was created by the large additions 
being made to our packing houses. This will create quite a good deal of new 
insurance, but who will get it remains an open question. 

A good deal of insurance talent came down upon us last week like a wolf 
on a fold. Insurance row was brightened by such faces as these: E, C. 
Ulrich, Transatlantic; H. C. Eddy, Commercial Union; D. R. Davenport, 
Phoenix ; C. R. Holman, Commercial Union ; James Grant, manager Ameri- 
can Surety Company; E. D. Ludwig, superintendent Mutul Reserve Fund ; 
L. G. Fouse, president Fidelity Mutual; J. A. Lewis, general agent Provi- 
dent Life and Trust ; W. A. Newell, general manager Home Life. 

M. L. Zener has res‘gned from the United States Mutual and returns to 
his first love, the Hartford Annuity. R.M. Henderson, formerly of [Lutch- 
inson, Kan., will fill vacancy in the former office. 

Chas. E. Hochstetler of the Travelers returned last week from Hartford, 
where he spent a few days at the home office of his company. 

W. J. Baird, of Baird, Baird & Harwood, will spend the summer months 
in Europe. 

J. S. Love, general agent Home Life, has secured nomination for State 
Senator on the Democratic ticket, and is making a strong race. 

The early Saturday closing movement took effect to-day. 

KANSAS CITY, June 18. 
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VERMONT LIFE UNDERWRITERS. 
[From OuR OwN CORRESPONDENT. ] 

The annual meeting of the Vermont Association of Life Underwriters was 
held in Burlington on Wednesday, June 16, in the hall of the Y. M. C. A. 
building, generously tendered to the underwriters. The first meeting was 
held at 11 A. M, and after a brief address by the president the usual matters 
of business were referred to the several committees, and the meeting adjourned 
until 2 o'clock P. M., at which time the reports of the committees were made 
and adopted. The committee on nominations presented the following list for 
officers for the year ensuing and they were unanimously elected: Isaac S, 
Borley, S'. Albans, president ; James A. Wellman, Burlington, vice-presi- 
dent ; George H. Smalley, Burlington, vice-president ; Pearl D. Blodgett, 
St. Johnsbury, vice-president ; Edmond G. Mason, Rutland, vice-president ; 
Arthur W. Childs, Brattleboro, vice-president ; Benjamin Cronyn, Burling- 
ton, secretary; Theodore S. Peck, Burlington, treasurer. Executive com- 
mittee, Wm. H. T. Whitcomb, Burlington; F. L. Slack, Rutland; Joseph 
G. Brown, Montpelier; Charles H. Sawyer, Barre ; Samuel H. Anderson, 
Newport. Delegates to the national convention, Wm. H. S. Whitcomb, 
Burlington ; James A. Wellman, Burlington ; Asaph P. Childs, Bennington ; 
C,. F. R. Jeune, Brattleboro; A. D. Tenney, St. Albans. 

The meeting then closed and at 4.30 P. M. the association and its invited 
guests went on board the steamer Chateaugay for au excursion across Lake 
Champlain into Willsboro bay, the location of annual meet of the American 
Canoe Association, and after sailing through this beautiful bay under the 
cliffs on which the route of the Delaware and Hudson Canal Company’s rail- 
road can be plainly seen, returned to the city of Burlington, having had one of 
the most delightful occasions imaginable. In addition to the beautiful boat, 
pleasant day, delightful scenery and charms of Lake Champlain, the life un- 
derwriters hada glee club, a banjoclub and the Howard Opera House 
orchestra to furnish music, Their guests, the grand lodge of Free and 
Accepted Masons of the State of Vermont, with ladies, making in all a party 
of 830, fully appreciated the excursion, and not only spoke their praises of 
the underwriters, but the grand lodge of Vermont the next day voted their 
thanks to the resident members of the association, Messrs. W. H. S. Whit- 
comb, T. S. Peck, G. H. Smalley, J. A. Wellman, Cronyn and Beckwith and 
the Vermont Life Insurance Company, who furnished the entertainment and 
excursion. 

Hon. Warren Gibbs, formerly president of the Vermont Life Insurance 
Company, more lately of St. Albans Daily Messenger, is reported to be about 
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following the advice of the late Horace Greeley and is about to ‘‘ go West” 
and engage again in insurance, this time at Terre Haute, Ind. Mr, Gibbs 
possesses many qualifications for the work and success will no doubt attend 
his efforts. 

Inquiry continues to be made for one E. B., Pratt, lately of Brattleboro, 
Vt., who represented the Covenant Mutual, and if rumor is to be credited he 
did not keep his ‘* Covenant.” 

Chester Parmenter is credited with an effort to organize the Rutland Fire 
Insurance Company at Rutland, Vt., with a capital of $100,000, and while 
Vermont has been so unprofitable that several old companies have withdrawn 
from the State, there are underwriters who believe a profitable business can 
be done here in competition with our State companies of the old mentioned 
plan. BROKEN WING, 

BURLINGTON, June 18. 








COMMUNICATIONS. 


REBATES IN LIFE ASSURANCE, 


[To THE Eptror oF THe SpecraTor.] 

The speech made by President McCall at Montreal to the agents of his 
company, and published in your excellent paper, is a step in the right direc- 
tion, and [ very much enjoyed reading it. More especially was I impressed 
with that part of his speech which called attention to the agents in giving 
part of their hard earned commissions, or so-called rebates, to applicants, 
And it brings to mind the unreasonable and unbusinesslike manner in which, 
we understand, a general agent of one of the great New York companies is 
securing business in one of our Georgia cities. This general agent is, and 
has been for the past three months, offering sixty per cent discount on all new 
premiums, and agreeing to take notes for the balance on same, payable 
January 1, 1893, without interest. Does this great corporation allow such 
transactions? Does it allow such tremendous commissions to their agents 
that will enable them to do business in any such manner? If it does, it is an 
injustice to the policyholders of that company. The injury to the insurance 
business this action has done is very great, in fact it has completely demoral- 
ized the business in that city, and we would suggest to the managers of this 
great company to look well into this matter, as it is damaging their company 
more than any one else. 

We write this in the kindest feeling, and think the ruinous effect it will 
have on the great and good work of life insurance will be enormous, We 
consider it a business that is ennobling and honorable, and giving bread and 
shelter to many widows and orphans that otherwise would not have them, 
Why, then, should it be butchered up in any such manner? If a company is 
good enough to allow a large commiss‘on to an agent, then he should appre- 
ciate it enough to earn and have that commission for his own sustenance. 

Co.umsus, GA., June II. GENERAL AGENT, 





CASUALTY INSURANCE. 


—The New Jersey Plate Glass Insurance Company has received license to 
operate in Missousi. 

—Fourteen boiler explosions during Ap il caused the death of thirteen per- 
sons and serious injuries to twenty-three others. 

—lIt is intimated that the Ontario Mytual Accident Association is willing 
to reinsure or consolidate its business with some other accident company, 

—In the two months ending with May 20 the Travelers Insurance Com- 
pany paid the face value of twenty-two accident policies amounting to the 
sum of $39,400. 

—The late New York Accident Insurance’Company had a very fine class of 
agents and many of them are being retained by the United States Mutual, 
among them being C. G. Gerrish of Chicago. Mr. Gerrish was, we believe, an 
agent of the United States before the days of the New York Accident. 

—The American Employers Liability Insurance Company is making excel- 
lent progress this year. The business to date is three times as much as it was 
for the corresponding period of last year. Manager Macrae left fora trip in 
the West and South a few days ago and will probably establish a Southwestern 
department before returning. It is proposed to embrace in this department 
the States of Kentucky, Tennessee, Louisiana, Texas, Arkansas and Mis- 
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sissippi. The location for its headquarters has not yet been fixed upon and 
will depend in a large measure upon the manager chosen, though Louisville is 
favorably spoken of. Several applications for the position have been re- 
ceived, but as yet no selection has been made. A second edition of the com- 
pany’s policy has been issued with improvements. 

—During February the inspectors of the Hartford Steam Boiler Inspection 
and Insurance Company made 6153 inspection trips, visited 12,499 boilers, 
inspected 4196 both internally and externally, and subjected 596 to hydro- 
static pressure. The whole number of defects reported reached 8837, of 
which 948 were considered dangerous ; forty-five boilers were regarded un- 
safe for further use. 

—The Southern Live Stock Insurance Company of Atlanta, Ga., has com- 
menced business with the following directors and officers : Gov. W. J. North- 
ern, D. G. Wylie, George M. Hope, R. W. Hardeman, Joseph Thompson, 
H. M. Atkinson, H. H. Cabaniss, H. E. W. Palmer, Robert Dohme, Capt. 
John A. Miller. The officers are: Capt. John Miller, president;H. E.W. Pal- 
mer, vice-president; Rober Dohme, secretary. Elegant quartershave been 
taken in the new Equitable building. 

—Secretary Somerville of the Traders and Travelers Accident Association 
says that in the course of a month or six weeks definite steps will have been 
taken in the direction of reorganizing the company into a stock company, with a 
paid-up capital of $100,000 and an additional paid-up surplus of $50,000, 
The insurance world will await with a good deal of interest the confirmation 
of this statement. If the plans and ideas of Mr. Somerville reacha consum 
mation the Traders and Travelers will then figure as a much more important 
element {n the business than it has done in the past. 

—The American Masonic Accident Association of Minneapolis, under the 
efficient and active management of Secretary E, B. Trubey, is rapidly coming 
te the front among accident associations. It confines its business exclusively 
to the masonic fraternity, nearly 4000 of the brethren now being enrulled on 
its books. Its annual report for 1891 was a most satisfactory one, showing 
that $10,057 was paid in claims while the indemnity fund was increased to 
$9023. Since the American Masonic commenced business in March, 1890, 
over 200 claims have been paid, all of them promptly and without scaling 
down, The management proposes to extend its field of operations and will 
soon open up in some of the Eastern States. If it continues as it has begun 
it will prove a powerful competitor of the organizations already existing. 
Its policy is clear, easily understood and of exceptionable liberality. Hon. 
James Smith is president of the association and the directors are all men of 
prominence in Western masonic circles. 











NEWS OF THE WEEK. 


Convention of Insurance Superintendents. 


‘THE twenty-third annual convention of insurance superintendents was con 
vened in the Senate Chamber at St. Paul, Minn., on Wednesday, June 15. 
Commissioner Luper of Pennsylvania acted as president, and Mr. Brinker- 
hoff of the Illinois Department as secretary. An address of welcome was 
made by Attorney-General Childs on behalf of Governor Merriam, which 
was replied to by Commissioner Merrill of Massachusetts in his usual happy 
way. Ona call of the roll by States, the following members were present : 


re eS RSs Sins $k 09 4 srea.we a6 one oaib id J. M. Henderson, chief clerk 
PE  aiiibe.ts Sibel see ts se sees twesses O. R. Fyler, commissioner 
NR isiv ois o's 0-he sey swe ee cnke 6 open agp sie Jos. Frendenfeld, deputy 
aan ced Ree 6 RARE 6S. side twine pans J. J. Brinkerhoff, chief clerk 
EE RE Ricks: oi heb k okay be one x6 © Sanwa Auditor Lyon and Clerk Goodrell 
te IS Soh 3 C4 oe dnd eo oes cee vase eee aD C. G. Blakely, actuary 
a aad a FR Rinle- ve eas cee Sedan ds ceisne cerns W. D. Whiting, actuary 
Maryland......cccccccessseees Commissioner Talbott and Clerk Townsend 
Anis dob onion we ioe nen ec'neaie .Geo. S. Merrill, commissioner 
Minnesota.............. A lel Rea pie Meter C. H. Smith, commissioner 
Missouri..... CARED NO aR ets) aleedaeevenenveds Aug. F. Harvey, actuary 
Montana... ..... Piiptberessveness “Sotaecsnes den E. A. Kenney, auditor 
DR ca pererdcht Wedessncrevevesecee sencesce H. A. Babcock, deputy 
EIDE bic nccscccosicaseccsccses John C, Linehan, commissioner 
WOOW JOUR. ccc ccccccccrccccrceccee covcces D. Parks Fackler, actuary 
a ee eis oe pp So Sea eae ete 3s vee em Isaac Vanderpoel, chief clerk 
ER Le Rd etl ok parked’ vos e00dic0eet0ue ane W. H. Kinder, commissioner 


Pennsylvania. .G. B. Luper, commissioner, and S. W. McCulloch, chief clerk 
Wisconsin. W. M. Root, commissioner 


There were also attendant upon the convention Henry J. Reinmund, ex- 
commissioner of Onio, and Messrs. Bliven and Beath from the Nationa] 
Board of Fire Uunderwriters. 
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[ Thursday, 


A paper was read by W. D. Whiting of the Maine Department on ‘‘ A new 
table of mortality,” which was referred to the committee of rates of 
mortality and interest. 

[This paper appeared in THE SpecTaror of last week. ] 

A paper was read by D. P. Fackler on ‘‘ Limitation of business of life in- 
surance companies,” which elicited considerable favorable discussion, and 
was referred to the committee on legislation. 

[Mr. Fackler’s paper was printed in THE SPECTATOR last week. | 

A paper was read by Aug. F. Harvey of the Missouri Department on ‘* Re- 
serves for insurance companies other than life,” which was referred to the 
committee on legislation. 

[Mr. Harvey’s paper was printed in THE SPECTATOR last week. ] 

The committee on laws reported as follows : 


We are of opinion that it will be wise to recommend that in States which 
have non-forfeiture provisions of law, these shall be binding upon all policies 
issued within such States, unless and until the companies of other States, 
through laws thereof or provisions of their own contracts, shall attach to their 
policies non-forfeiture provisions operative without any action on the part of 
the insured, and which, in their length of term and other conditions, shall be 
of a satisfactory character. 


Adopted. 
The committee on legislation, to which Harvey's paper was referred, re- 


ported as follows : 


Resolved, That while the method of computing reserves on policies other 
than for life and fidelity insurance, presented in Mr. Harvey’s paper, is 
ingenious and seems to embody features more accurate than the arbitrary 
charge of fifty per cent; nevertheless, in view of the fact that the latter has 
become embodied in the laws of all the States, and is acquiesced in as a 
settled custom without complaint by any of the interests involved ; and 

Whereas, On the whole, the charge of fifty per cent is conservative as a 
measure of solvency, 

Therefore, this committee is not prepared at this time to recommend any 
present change, and advises that the suggestions of Mr. Harvey be left to 
abide the results of a fuller experience and expert discussion. 


Report adopted. 
The committee on laws, to which Mr. Fackler’s paper was referred, re- 


ported as follows : 


The committee respectfully report that while recognizing the suggested 
peril and the necessity for effective action in the immediate future, it is nut 
prepared, with the limited time at its disposal for consideration of so impor- 
tant a subject, to definitely recommend at this time a specific plan to remedy 
the evil, and therefore suggest that this question be referred to a special com- 
mittee of seven, to make a thorough investigation and to report to the next 
convention. 

Report adopted, and Messrs, Luper, Merrill, Fyler, Vanderpoel, Talbott, 
Root and Ellerbe were appointed as such special committee. 

The form of national standard fire policy suggested by Messrs. Bliven 
and Beath of the national board was referred to a special committee, to report 
next year. 

The committee on the rate of interest submitted a lengthy printed report 
containing the replies of the several life companies to its circular inquiring 
their views as to the necessity of lowering the rate of interest for computing 
reserves on future new business. The committee have not yet reached a defi- 
nite conclusion, and asked for further time to pursue its inquiries, which are 
not yet completed, on account of the unusually early date of holding this con- 
vention, and its desire to discuss the propriety of adopting a new mortality 
table in connecticn with a lower rate of interest in case the latter was deter- 
mined to be necessary. The committee was continued for another year as 


requested. Its report makes a very interesting document at this time. 


REPORT OF COMMITTEE ON RATES OF MORTALITY AND INTEREST, 


Mr. President and Members of the Convention: 

As instructed by the convention at its session at St. Louis in September 
last, your committee has attempted to gather the views of the various life 
offices as to the tendency of interest rates, and whether the conditions and 
prospects are such as to render advisable a change of the general premium and 
reserve standard. To thisend a circular letter was prepared and addressed 
to the presidents of the thirty-nine leading life companies. Copies of the 
circular and the replies which have so far been received are hereto appended. 
It was hoped and expected to receive expressions from each one, but the un- 
usually early meeting of this session has necessitated the closing of this report 
before the remaining seven companies had responded. 

When the same subject was under discussion in this convention in its session 
at New York, twenty-one years ago, it was the general impression and conclu- 
sion that rates would not probably fall below six per cent in the next genera- 
tion, and the proposition to lower the then general standard interest rate of four 
and one-half per cent to four per cent met much less favor than that cf rais- 
ing it to five per cent or even six per cent. 

In this connection it is interesting to trace the general experience from that 
time to the present. From the records of twenty-five of the leading com- 
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panies, which are within most convenient teach, it appears that in the ten 
years from 1871 to 188 the rate of interest earned upon total mean ledger 
assets ranged from about 6.90 in the former to 5.52 in the latter, a falling of 1.38. 
From 1881 to 1891 it was from 5.52 to 5.18 a falling off of .34. These ledger 
assets include bills receivable, agents’ balances, commuted commissions, and 
cash in office and bank. which bear little or no interest ; if these were left out 
and only actually invested assets were taken, the above rates would be raised 
somewhat. 

It is also of interest to note that, of the entire amount of insurance repre- 
sented upon the books as in force in these same companies in 1871, almost ex- 
acily seventy-five per cent of it had disappeared at the close of 1891. 

The standard interest rate has been changed since 1871 in several of the States 
from higher rates down to the present minimum, four per cent. This was 
accomplished without embarrassment to the companies, because in some of the 
States the standard rate had always been four per cent, and to do business in 
them the reserve on that basis had to be maintained, and the companies had 
grown up under that condition and had accommodated their business to that 
requirement ; but any further change, looking to the placing of this present 
business upon a basis of interest rate lower than that upon which their policy 
contracts have been entered into, would be a different and very serious mat- 
ter. And in any of the suggested changes of the standard it is not supposed 
that it is intended to a: ply to any except new business written after the new 
standard should be adopted. For, aside from important legal consideration 
that would present itself to any attempted interference with the business now 
on the books, it is wholly improbable that any such condition will arise as to 
endanger its security upon the present basis within the next twenty-five years, 
during which period the great mass of the insurance now in force will disap- 
pear from natural causes. Our inquiry, therefore, is confined wholly to 
future writings. 

The effect of a change of standard interest rate from four per cent to three 
and one-half per cent or three per cent would be tu add to reserves an aver- 
age of about seven per cent or about fifteen per cent respectively ; and, if the 
latter were to be applied to a business of the size and character of the present 
volume, it would increase by a hundred millions the amount already locked 
up in reserves, and, unless present premium rates were considerably advanced, 
would carry the surplus and dividends to the vanishing point. The probable 
consequence, therefore, of any of the suggested changes of interest rate in the 
basis for future business is of so great importance that it should be entered 
upon only after the exigency is plainly demonstrated, and upon deliberate 
consideration of the fullest intormation attainable. The information now at 
hand would be greatly enlarged by general discussion of the subject by the 
journals, and it may be deemed advisable to invite the expressions of leading 
financiers, business men and the Actuarial Society by inquiries similar to those 
sent to the companies, but for which time was found too limited in the pres- 
ent instance, 

As will be seen from those already received, there is a considerable range 
of views and opinions on the general subject. Nor have your committee been 
able as yet to arrive at the complete unanimity which should exist before 
recommending measures of so important and far-reaching consequences. It 
has been thought best, therefore, at this time merely to report progress and 
ask for such further instructions as the convention may deem suitable to aid 
the committee more fully to investigate before making definite recommenda- 
tions for the consideration of the convention. 

Although the subject of mortality tables was not specially committed for 
present consideration, yet if a ch:nge to a lower rate of interest should be de- 
termined upon, it would then be a most convenient and suitable time for any 
desired change of mortality table ; and in this view W. D. Whiting of the 
committee has addressed to it a letter pertinent to the subject and which is 
subjoined to this report. Respectfully submitted, 

J. Frep C. TALBotTT, 
W. S. SMITH, 


A. F. HARVEY, 
J. H. Spracue, 
Committee. 


Mr. Whiting dissents from the opinion that ‘* it is wholly improbable that 
any such condition will arise as to endanger its security upon the present basis 
within the next twenty-five years, duriag which period the great mass of the 
insurance now in force will disappear from natural causes.” 


New York, May 20, 1892. 
Hon, J. Fred C. Talbott, chairman committee on mortality and interest : 

Sir—If the committee agree to recommend some tower rate of interest for 
computing reserves on new business, the discussion of a proper table of mor- 
tality, likewise properly in charge of your committee, should be taken up. In 
order to fac litate its consideration I offer the following observations : 

The table now in general use for State purposes (Actuaries, seventeen offices) 
represents the mortality among British insurants prior to 1849. Since this 
period various causes have combined to lessen the death rate, and the com- 
pilation of the experiences of our own companies shows that the expectation 
among American insurants is somewhat superior to that of British companies. 
For these reasons the old Actuaries table has become obsolete, and fails as a 
standard for future mortality. 

This table is defective for other considerations. It affords no measure for 
ages below ten and above ninety-nine, both of which are necessary to com- 
plete the span cf human life, and are at times needed for computations. It 
is moreover desirable to have a table free from the favorable effects of medical 
selection, in order that the gain from this source may be a true profit, which 
the companies may apply against the expense of obtaining new business, and 
in order that the standard may be a true measure of expected mortality upon 
lives from which the effects of medical selection have di-appeared, which is 
usually the case when companies are near to insolvency and when a standard 
is most in demand, 

If we look for a table which will comply with these conditions and at the 
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same time approximate to American experience, our choice is practically lim- 
ited to Dr, Farr’s healthy districts table, for male lives. This table was 
compiled by the register-general of Great Britain in 1859 from observations 
derived from sixty-three of the most healthy districts of England. Details 
regarding its construction and graduation may be obtained from Walford’s 
‘* Encyclopedia of Insurance,” vol. 2, p. 544. and from the ‘* Journal of the 
Institute of Actuaries,” vol. 9, pp. 121 and 188, and vol. 10, p. 59, giving 
commutation columns at three per cent interest. It has been favorably men- 
tioned by various writers both at home and abroad, and freauently used as a 
standard by which to gauge the value of other tables. Dr. Farr alludes to it 
‘*as the nearest approximatiun we can obtain in a table, representing the 
human race in a normal state.” Being obtained from the population at large, 
it has the advantage of covering the entire range of life, and of being free 
from either medical or withdrawal selection. 

It remains to be shown that the table closely parallels the American experi- 
ence, as far as the latter goes. For this purpose I use the table of Mr. Meech 
of the thirty American companies to 1874, compiled under the supervision of 
the Chamber of Life Insurance, and which offers the largest and best expres- 
sion of mortality among insurants in the United States. 

Unfortunately the data below fifteen and above seventy-five are meagre, 
and cease altogether at ninety-five, whereas we know of persons, still alive, 
who hold the contracts of our companies at the age of 103, This table is 
likewise complicated with both kinds ot selection. I add some other tables 
for the purpose of making comparisons : 









































COMPARISONS, 
| Farr’s 
Sons of Sons of 
Healthy . A Isle of Peerage 
AGEs. -. 2 | Dissenting} Clergy- : a8 
| District, Ministe — a Thanet. | Families. 
——— 
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It will be noticed that Farr’s table follows Meech’s very closely from 
twenty to seventy. Itis a trifle higher, and therefore more conservative. It 
is likewise conservative in the younger ages, as compared with the others. 
None of the others extend above age ninety-nine, owing to the discontinu- 
ance of good lives at the older ages, which impairs their availability for 
computing annuities, a class of business which is likely to become important 
in the near future. The more recently compiled experiences of several large 
American companies indicate a still lower mortality than that derived by Mr. 
Meech in 1874, and it ought reasonably to be expected that American mor- 
tality will yet further improve. For these reasons Dr. Farr’s table should 
not be considered as lacking in conservatism upon new business. Respect- 
fully submitted, Wm. D. WHITING. 


The convention determined upon Chicago as the place of meeting for next 
year, and elected Hon. John C, Linehan, commissioner for New Hampshire, 
as its next president, and J. J. Brinkerhoff of the Illinois Department was 
continued as secretary. Executive committee for next year: Luper, Ellerbe 
and Merrill. 

As guests of the underwriters of St. Paul the members of the convention 
visited the Town and Country Club and were entertained at luncheon there. 
Afterwards they took a trip over Lake Minnetonka and adjourned. The 
convention was well attended, and proved both interesting and enjoyable. 

Following will be found the circular sent to companies by the committee on 
Rates of Mortality and Interest, and the replies received thereto : 


To , President 
Dear Sir—The effect of declining rates of interest upon the reserves of 
life insurance has had much consideration in the conventions of State insur- 
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ance officials, and especially at the meeting in September last at St. Louis. 
The convention at that session voted that its committee upon Rates of Mor- 
tality and Interest be instructed to communicate with the officers of the com- 
panies, and others if deemed advisable, with a v.ew to obtaining the opinions 
of those best informed and most interested as to the tendency of interest rates, 
and whether it is now advisable to recommend a change to a higher standard 
tor premium and reserve computations. 

The committee will therefore be thankful to receive from you any expres- 
sion of opinion as to the probable future ruling rates of interest upon securi- 
ties such as are approved for investments of reserves ; and, if it seems probable 
that going rates cannot be maintained, and it is advisable that a higher than 
the present general standard be adopted, whether the change should be to 3% 
per cent or to 3 per cent rate. 

If you will kindly favor the committee with suggestions upon these points 
and any other which seems to you pertinent to the subject, it will be duly ap- 
preciated and esteemed. Very respecitully. 

W. S. SmitH, Clerk of Committee. 

INSURANCE DEPARTMENT, BosTON, Mass,, April 6, 1892. 


REPLIES OF THE COMPANIES. 
BERKSHIRE LIFE INSURANCE COMPANY. 


Your circular letter of April 6 was duly received. I cannot find, by an ex- 
amination of the rates of interest actually received by the life insurance com- 
panies of the United States during the last fifteen years, that the decline is 
such as requires legislation at the present time or in the near future. 

If any legislation is necessary to secure greater safety to the companies, I 
believe that it should be about other matters than the interest rate on re- 
serves. .It may be that safety can be better secured by requiring adequate 
rates of premiums to be charged and by limiting expense rather than by p'ling 
up larger reserves in the vaults of the companies. 

James W. HULL, Secretary. 


BROOKLYN LIFE INSURANCE COMPANY. 


In response to your circular letter of a recent date, we beg to express the 
belief, though interest rates are slowly tending downward, that there is no im- 
mediate need for a change of basis, and when a change may become appar- 
ently necessary, a 34 basis, used to compute the reserve for new policies, 
will afford ample protection. 

We are decidedly of the opinion that any law raising the basis of reserve on 
existing policies would be uncwnstitutional, as its operation would be tanta- 
mount to requiring the companies to raise to the new standard the reserves 
for prior years, which were held in accordance with the present statutes and 
so accumulated to this time. Certainly it is fair to assume this would be 
ex post facto legislation, and clearly unconstitutional. In this connection we 
ask attention to Jetters of D. P. Fackler, New York Daily Times, February 
29, 1884, SPECTATOR, March 19, 1884, when this subject was agitated some 
years ago. The fact that reserves have been raised from a 4% per cent basis 
to a 4 per cent basis in the past with the assent of the companies does not dis- 
prove this position. The rates of all the companies were based on 4 per cent 
calculations, and nearly all had been basing their company reserves on that 
standard. The change now proposed will meet very different conditions. 

If a 3% per cent standard be deemed advisable for new policies, that 
should not be operative until several years after the passage of the act to that 
effect, so that companies might have abundant time to alter their rates and 
agents’ contracts, and accommodate their business to the proposed change, 
if they so desire. W. M. Cotg, President. 


COMMERCIAL ALLIANCE LIFE INSURANCE COMPANY. 


Acknowledging the courtesy of your committee in soliciting the views of 
this company regarding the subjects referred to in your circular of the 6th 
inst., I would reply as follows : 

First—I think it must be conceded that the factors which make for civiliza- 
ion, economically speaking, depend upon an increasing accumulation of 
wealth per capita, and a corresponding decrease in the rate of interest. This 
I believe has always occurred among a people freed for any length of time 
from war, pestilence, political agitation and famine. This has been the 
history of our country, notwithstanding the rapidly increasing population, 
taxation and fire waste (to say nothing of our civil conflict). In other words, 
the factors which make for production tend to outstrip those which make for 
consumption. As general intelligence spreads, there is greater prudence and 
saving, also more labor-saving machinery intended and used. It is hard to 
see why in the future these beneficent tendencies should discontinue, For 
these reasons I believe the rate of interest will continue to decline until a 
point is reached of such general dissemination and accumulation of wealth 
that the ruling rate for interest and profit will make it inexpedient to further 
accumulate. Insurance is one of those institutions which make towards this 
end, and is therefore in the direet line of social progress. 

Second—I believe that the decline in rates of interest will become slower 
as the rate decreases ; that is to say, it having taken twenty years for the rate 
to fall from 7 to § per cent, in the next twenty years, everything being equal, 
it may only be expected to fall from 5 to 4 per cent, and then to 3%, 3%, 
3%, etc., in successive periods of twenty years, finally finding a minimum at 

per cent gross for first-class investments. For a considerable time in 
Holland the rate once stood as low as 2 per cent on long loans, but it got 
back again to 3 per cent, which I believe to be practically the minimum gross 
rate for good loans when no special inducements are offered, like exemption 
from taxation, banking privileges, etc., such as are sometimes attached to 
public funds. ; 

Third—T should therefore be in favor of a reduction of the rate of interest 
for life insurance premiums and reserves to 3 per cent for all new business 
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done hereafter, under the impression that, by the time the present outstand- 
ing business is replaced by the new, say in twenty years, the gross rate will 
be down to 4 per cent, which leaves a necessary margin of I per cent to meet 
expenses of investment and incidental losses from inevitable errors of judg- 
ment, accident, etc. Joun I. HOLLy, President. 


CONNECTICUT GENERAL LIFE INSURANCE COMPANY. 


In reply to yours of the 6th inst , asking an ‘‘ expression of my opinion as 
to the probable future ruling rates of interest upon securities such as are 
approved for investment of reserves,” I beg to briefly say that I think the 
decline in rates of interest, noticeable for a number of years, was checked 
some two or three years ago; and that, while a further decline is probable, I 
believe it will be much less marked than it was for a series of years. Invest- 
ments can now be made upon more satisfactory rates than two years ago, 
and good securities, having from twenty-five to forty-years to run, can be 
purchased upon a basis of irom 4% to 5 per cent. I believe there will be for 
a considerable time to come a demand for money to develop the resources of 
this country at rates not materially less than now prevail, and these rates are 
25 per cent in excess of the present standard of reserve. 

I believe that, with the usual loading adopted by companies doing business 
upon the mutual plan, a careful selection of risks, and economy in manage- 
ment of business, the present standard is a safe one for a generation to 
come. 

It should be borne in mind that well-managed companies are now reducing 
the annual premiums of its members by return of surplus premiums— 
dividends, so called—in an amount exceeding I per cent upon the sum of 
their investments. 

I could give at length reasons for my belief, but I assume you to desire 
only conclusions, not the reasons from which they are drawn. 

But, while I doubt if a higher standard is necessary at present, in view of 
the past and possible further reductions in interest, I think it would be wise 
policy for companies to maintain a reasonably large surplus upon the present 
standard, as a precautionary measure. 

And, if a higher standard is adopted, I think an increase to 3% per cent 
is sufficiently conservative, and in adopting that it should apply only to new 
business. To apply such a standard at once upon all business would be un- 
just, and might embarrass, if it did not prove disastrous to some companies. 

It may not be inappropriate to add that, if the companies find the rate of 
interest decreasing so as to financially endanger their condition, there is, in 
the margin for expenses, and, if need be, a somewhat decreased ratio of new 
business, effective means of recuperation. And, if the ‘‘ fierce competition ” 
for volume of business should cease, expenses might be reduced so as to make 
an increased standard of reserve unnecessary for many years. 

T. W. RussELt, President. 
CONNECTICUT MUTUAL LIFE INSURANCE COMPANY. 

Replying to your communication of April 6, in behalf of the committee 
upon Rates of Mortality and Interest, in regard to the tendency of interest 
rates in the future and the advisability of making any change in the interest 
assumption in the standard of reserve for life insurance companies, I beg to 
say that I have seen no reason to change the views laid before the directors 
of the Connecticut Mutual Life Insurance Company more than ten years ago, 
and which led them to base all business after April 1, 1882, upon the assump- 
tion of earning 3 per cent annual interest. 

It is true that in the meantime interest rates have seen considerable fluctua- 
tion, and that in the last two or three years they have stiffened, until within 
the last few months, when a decline has again set in; but at the highest point 
of the reaction rates on the best securities were distinctly lower than ten years 
before, and the reaction itself was evidently a mere eddy in the general cur- 
rent of financial affairs. 

There is no question that the production of wealth in this country is, with 
more or less annual fluctuation, steadily outrunning the opportunity for safe 
investment, nor that the wealth which accumulates in the hands of those to 
whom safety as to principal and steadiness as to income are prime and in- 
dispensable qualities of an acceptable investment is increasing faster than it 
is demanded for the class of securities it requires. The growth of every form 
of fund in the nature of a trust, corporate and personal, has been and con- 
tinues to be out of proportion to the development ot those enterprises which 
furnish undoubted safety for their investment. 

Twenty years ago scarce a bond available for such uses was issued at less 
than 6 or 7 per cent interest, or sold to net less than those rates. Now such 
bonds are issued at not exceeding 5 per cent, many at 4 per cent, and some 
even at a less rate. And nearly the whole mass of negotiable securities 
allowed to savings banks sell at prices netting less than 4 per cent, and are no 
longer available to any life companies except the Connecticut Mutual. 

How long will this process of reduction continue? Just as long as wealth 
is produced faster than absolute securities can be found to put it in. Who 
that has even the most general knowledge of the incalculable resources of 
this country can doubt that this production must be counted as certain for 
many generations ? 

How rapidly will future reduction progress? Noone cantell. But we 
know that improved methods of production and new economies of adminis- 
tration and new sources of wealth are the constant experience in all human 
activities, and are being steadily cultivated, and that the ratio of its increase 
grows thereby. It is true that the lower the rate of interest falls the slower 
ought its rate of decline to be, and that the field of safe investment broadens 
by reason of the very causes which increase the rate of production of wealth. 
Things which were once doubtful become (some of them) safe. But so far in 
our history, and so far as we can see for the future, production of wealth has 
and is likely to outrun safe development; and never was the pursuit of wealth 
so systematic, so intelligent, so organized, so scientific, so comprehensive of 
every natural resource and of every human faculty. 
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To my apprehension the lesson of all this to the life insurance companies is 
clear. Their contracts involve the possibility of carrying reserves on policies 
for at least seventy-five years, during which time they must earn the assumed 
interest rate, Already their assumptions bar them from a great number of 
desirable investments. This condition should not continue. There is no 
probable need of measures which will produce any shock or bear hardly upon 
existing policies; but they should square themselves for a future which, in its 
».ain features of operation and result, cannot be held doubtful by any care- 
ful observer. 

Foresight is the difficult but the peculiar and peculiarly pressing duty of a 
life insurance company. Its results are for the future, and depend upon 
causes which the company assumes to foresee. It must take no adverse 
chances; and who can doubt that the maintenance of a 4 per cent rate of in- 
terest upon a sufficient body of perfectly safe securities for all of the next 
sixty or seventy years is subject to adverse chances both numerous and most 

rave? 
. The same reasons which compel my conviction that the companies should 
change from a 4 per cent interest basis lead equally to the conviction that a 
3 per cent basis is the proper and only really proper one. I cannot believe 
that any higher rate places an absolute margin of safety against the future 
operations of present and known causes, to say nothing of those which may at 
any time appear. 

The natural, and, as I believe, the sufficient and therefore proper measure, 
in view of all the facts, is to base the premiums and reserves on new policies 
upon a 3 per cent interest assumption, and to leave existing business to 
stand on its 4 percent basis. I can see no reason for any present measure 
affecting existing contracts. Jacos L, GREENE. 

EQUITABLE LIFE INSURANCE SOCIETY. 

I am in receipt of your communication dated April 6, 1892, asking me to 
give my views to your committee whether it is now advisable to recommend 
a change to a higher standard for premium and reserve computations. 

In reply to the same, I beg leave to say that I am in favor of making a 
gradual change, extending over a period of from seven to ten years, from a 4 
per cent to a 3% per cent basis. H. B. HyDe. 


GERMANIA LIFE INSURANCE COMPANY. 


In reply to your favor of the 6th inst., I would say that the tendency of 
the rate of interest is in my opinion a downward one. I do not consider it 
necessary, however, at present to adopt a standard of 3% per cent, not to 
speak of 3 per cent, for premium and reserve computations, for the following 
reasons : 

First—Life insurance companies realize as yet 25 per cent over the present 
legal standard of 4 per cent. 

Second—The downward tendency of the rate of interest is so slow that it 
would take a great number of years yet before it would approach exhaustion of 
that margin of 25 per cent. 

Third—The introduction of a standard of 3% per cent would take nearly 
all surplus away from a great many companies. 

Fourth—It would embarrass all companies, and threaten the solvency of 
some of them without cause. 

Fifth—It might produce the loss of millions to the assured, and destroy all 
confidence in the whole system of life insurance. 

Nor would those evil consequences be altogether avoided by a transition 
period of five or even ten years. 

I am, however, in favor of a slow, gradual lowering of the present rate of 
interest assumed, To effect this I would recommend the introduction of a 
standard of 3% per cent for all new business leaving old business at the pres- 
ent standard of 4 percent. The average rate of interest for computing the 
reserve would thereby incessantly, and in my opinion sufficiently, decrease 
to keep step with the slow gradual downward tendency of the rate of 
interest upon securities. Thus perfect safety for all time within sight would 
be secured without any convulsion whatever. H. WESENDONCK, President. 


GIRARD LIFE INSURANCE ANNUITY AND TRUST COMPANY. 


I am in receipt of your circular favor of the 6th inst., asking for an ex- 
pression of opinion as to the probable future rate of ruling interest upon 
securities such as are approved for the investment of life insurance reserves. 

You are probably aware, from the reports in the Insurance Year Book, that 
the Girard Company is not in the life insurance business, although its name is 
stillretained. ‘The resources of the company are now employed exclusively 
in conducting a banking business, and also the various directions in which they 
can be made available by a trust company. We have some old policies still 
upon our books, but we have declined all new business for very many years. 

In response to your question, if my opinion is of any value to you, I have 
no hesitation in saying that I regard the future as likely to produce lower 
rates of interest upon all first class securities, and I should suppose it would 
be wise to frame the general standard at least upon a 3% per cent basis. It 
is well known, for instance, that no reorganization of any railroad is now 
thought of except upon a 4 per cent basis ; and, as the resources of this coun- 
try increase, it seems to me certain that we shall approach more nearly to 
European standards. EFFINGHAM B, Morris, President. 


Home Lire INSURANCE COMPANY. 


In response to your circular letter wishing to elicit the views of the various 
companies as to a proposed change in the valuation of reserves from the pres- 
ent standard to a lower basis, we beg leave to say we do not approve of it, 
our main reason being that it would unnecessarily affect the standing of some 
perfectly good companies, who would be hard pressed under it to show any 
surplus ; and, while money still continues to rule at low rates, we have yet to 
notice a report of any company that has not in its annual report shown an 
earning of over 4 per cent. Cuas, A. TOWNSEND, President. 
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Joun Hancock MuTOAL LIFE INSURANCE COMPANY. 


In reply to your circular letter of April 6, I beg to say that I do not consider 
there is anything in the present situation of the business of | fe insurance 
which calls for a change toa higher standard for premium and reserve com- 
putations. The decrease in the rate of interest is felt in the surplus available 
for distribution and not in the reserve. In my judgment, it will be a long 
time before interest will fail to contribute its proportion of the resreve. In 
computing the reserve it is assumed that the rate of interest is to be 4 per 
cent, the mortality equal to the table, and that the net premium only is to be 
received. Which one of these assumptions is correct to.day? Is not the 
danger from loss of interest extremely remote? Why ask people to deposit 
more money with the companies for the same amount of insurance? Are not 
the policyholders well protected? Not being an actuary I speak from a busi- 
ness standpoint and form my own opinions from observation and experience. 

S. H. Ruopes, President. 


MANHATTAN LIFE INSURANCE COMPANY. 


Your favor of the 6th ult., with reference to the rate of interest for reserve 
calculations, has received careful attention, As life insurance companies at 
present are earning rates of interest considerably larger than the 4 per cent 
needed for maintaining the legal reserve, and as the tendency in the future 
points to an extremely slow decline, if any, I would not at present advise the 
adoption of any lower rate of interest as a legal standard for reserve calcula- 
tions. Any change to a lower rate of interest might do positive harm to those 
who are insured at present by necessitating a reduction of dividends, and to 
new insurers by causing the companies to increase the rates of premium above 
those which are now found ample, 

Thanking you for your courtesy in asking my opinion in these ma ters. 

H. B. SToKeEs, President. 


MARYLAND LIFE INSURANCE COMPANY OF BALTIMORE, 


Your circular letter addressed to this company, issued last month, was duly 
received, and should have received prompter reply but that it was accidentally 
mislaid. 

In reply to your inquiry I beg to say that we do not think it advisable at 
this time for a legal standard of valuation to be established upon the assump- 
tion of a lower rate of interest than 4 per cent. It is but a few years since 
the legai standard of valuation in the State of New York was changed from 
the basis of 4% per cent interest to 4 per cent, and the need for any further 
change has not in our judgment arisen, 

There has been, it is true, a noticeable decline in the rates of interest upon 
certain classes of securities in this country—a result which inevitably follows 
from the increase of wealth and facilities of communication between money 
centres. Investments cannot be made in government bonds or in the obliga- 
tions of some of the States or in those of the largest cities to yield a higher 
rate than 3 percent. Nevertheless, as the reports of the various life insurance 
companies show, there has been no difficulty for years past in obtaining an 
average rate of 5 per cent upon the investments approved for reserve, includ- 
ing among them those yielding a much lower rate. 

All experience shows that, as prevailing rates of interest approach a mini- 
mum, the rate of change becomes very slow. With the low rates now pre- 
vailing, a further lowering to an extent sufficient to be of practical importance 
we do not think is at this time to be apprehended. We believe that a life 
insurance company with a reserve determined upon a basis of 4 per cent and 
a reasonable surplus for contingencies is unquestionably solvent for all its out- 
standing obligations, so far as that question depends upon the amount of 
reserve. 

Furthermore, we would respectfully submit that legislative enactment and 
statutory requirements as to reserve are intended to apply to companies which 
would otherwise be careless, negligent and reckless, ‘The prudent and con- 
servatively managed companies have continually under consideration just such 
questions as rates of mortality to be anticipated and the rates of interest to be 
received in the future, and will be prompt to adopt whatever standard of 
reserve may seem necessary in order to protect all their outstanding obliga- 
tions, We think there is no occasion for legislation upon this subject in 
advance of the action of the more prudent and more wisely managed compa- 
nies, and that statutory requirement should only go so far as to prescribe the 
minimum below which none should be permitted to fall, and not attempt to 
enforce the standard which the most prudent or the most conservative compa- 
nies might voluntarily adopt. CLayTon C, HALL, Actuary. 


MASSACHUSETTS MuTUAL LIFE INSURANCE COMPANY. 


Your circular letter as clerk of the committee of State insurance officials 
duly received. In answer, would say that it does not appear to me advisable 
to change to a higher standard for premium and reserve computation. The 
rate of interest, in my judgment, will not rule lower for the next ten years on 
an average than it has ruled during the past five years. We are as yet a com- 
paratively new country, and while such bonds as the city of Boston and others 
of like nature will pay a low rate of interest,’ there will be plenty of good 
bonds that will pay a much higher rate—bonds that will be just as sure to pay 
the principal and interest as the city of Boston. If this country were fully 
developed, as the older countries are in Europe, I should not look for the 
interest rate to keep even as high as it is at present; but, with so many en- 
terprises as yet in their infancy in this country, a great deal of money must be 
used to develop them. With the present outlook I see no reason for a higher 
standard, I know that this is counter to the opinions of men who are well 
qualified to speak on this matter, and it is a question upon which men may 
honestly differ. I am aware that, from the class who think differently from 
myself on this question, a constant pressure is being brought to bear for a 
change, and, if it should come, I should certainly say that it should be made 
at three and one-half for a certain number of years and three beyond that. 
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Should anything be done, however, a sufficient time should be allowed before 
they come to a three and one-half per cent even, that all companies might 
prepare themselves for a change without friction, which they could easily do 
if given a certain time , but, as I said before, I do not see any reason for a 


change until we have had further experience in the low rate of interest. 
M. V. B. EDGERLY, President. 


METROPOLITAN LIFE INSURANCE COMPANY. 


Your circular letter of the 6th inst., soliciting an opinion whether it would 
be advisible to adopt a higher standard than the one now in use in the com- 
putations for premiums and reserves, in view of the general tendency of lower 
rates of interest being obtained on investments, was duly received. This is a 
wide question, and deserving of more consideration than we have been able to 
give it; but there are one or two general thoughts in connection with the 
subject which we venture to express : 

1. It is probable that, if all the life insurance contracts outstanding at the 
present time were to mature within twenty years, the companies would be able 
to meet their obligations on the present legal standard. 

2. Assuming that more than one-half of the reserve charged to the present 
time is on account of contracts that will mature within twenty years, it is evi- 
dent, on the basis of the first proposition, that no higher standard would be 
required for these, and therefore they could properly be eliminated from the 
question, or at least modify any general rule that might be adopted. 

3. As the tendency of interest is downwards in the more congested financial 
centres, so do the laws governing the investment of life insurance funds seem 
to grow more liberal, so as to open up a wider field for secure investments at 
fair rates of interest. 

We presume that the adoption of a three per cent or even of a three and one- 
half per cent standard would operate very severely against some companies, 
which at the present time are able to show a fair surplus and are in a per- 
fectly solvent condition. 

Some companies have already initiated the movement of a special reserve in 
anticipation of a probable higher standard being adopted , and it seems to us 
that the movement thus started will probably spread so as to include most if 
not all of the companies in due course of time. 

While not realizing the necessity for any immediate change to a higher legal 
standard, nevertheless, a three and one-half basis would meet with our ap- 
proval. We believe we are in a position to respond to this, or even a severer 
test. J. M. Craic, Actuary. 


MICHIGAN MUTUAL LIFE INSURANCE COMPANY. 


Replying to your circular letter of the 6th inst., this company has but very 
little money loaned at a less rate of interest than seven per cent per annum, 
payable semi-annually. The demand for loans at six and seven per centum 
continues to exceed our resources of supply. Such being the case, we fail to 
realize the necessi.y of a lower rate than the four per cent as a basis for accu- 
mulating reserves. 

We do not think that the frequent assertion that the rates of interest have 
rapidly declined in recent years is founded in fact, except as it may apply to 
certain bonds and preferred securities. O. R. Looker, Secretary. 


MUTUAL LIFE INSURANCE COMPANY OF NEW YORK, 


We are in receipt of your circular letter of April 6, advising us of the in- 
structions of the convention of State insurance officials, as adopted at a meet- 
ing in St. Louis in September last. 

In reply to the request of the committee on rates of mortality and interest, 
permit us to say that there has been so little variation in the average rate of 
interest earned by this and other companies during the past ten or twelve 
years that in our opinion it is not advisable to recommend any change to a 
higher standard for premium and reserve computations. 

Nowhere in the world has interest ruled lower than in England, owing to 
the laws of that country having been maintained in conformity with economi- 
cal principles, and free from sudden or frequ nt chanzes, For many years the 
rate of interest earned on government securities has remained about stationary, 
while what we may call the normal rate, claimed in ordinary transactions be- 
tween citizens when no special contract has been made, has, we believe, re- 
mained for many years past fixed at 5 per cent. The life companies of Eng- 
land appear to be realizing more than 4 per cent, on the average, without 
difficulty. 

Our tax and currency laws are so multifarious and frequently so uneconomi- 
cal as to make it impossible that, notwithstanding our great prosperity, the 
rate of interest obtainable should fall, on the average, so low as in England. 

The uncertain political conditions prevailing in Europe may at any mo- 
ment bring about a conflict between two or more of the great powers which 
would produce a general convulsion in Europe, and the destruction of capital 
caused by such a war must necessarily be so great as to havea pronounced up- 
ward effect on the rate of interest throughout the world. 

It is difficult to sce any possible reason why the average rate of interest in 
this country should go lower than at present, and there are probabilities why 
the rates now obtaining throughout the world may sooner or later be mate- 
rially increased. 

In the matter of a proposed change in the standard of reserve for life insur- 
ance companies, it is well to consider first how far the present system of pre- 
mium rates and reserve affects solvency under existing rates of interest ob- 
tainable on secure investments. Examination of the insurance reports indi- 
cates that all the life insurance companies now admitted to do business in 
States where thorough supervision exists are sound and solvent. This is due 
to good management, combined with high rates of premium, and the realiza- 
tion of rates of interest on investments more than sufficient to provide for the 
reserves required by law. The idea of raising the standard of reserve pro- 
ceeds trom the apprehension that the rates of interest will so decrease as to 
make the continuation of 4 per cent compound accumulations upon reserves 
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impossible. This condition, however, cannot be reached while the compa- 
nies retain the advantages of the rates of interest upon invested surplus, as 
well as the rates of interest realized from the invested reserves. To raise the 
standard of reserve would have the effect to immediately absorb into the ex- 
isting reserve fund of each company a large portion of the amount now 
carried as surplus, and in some instances to call for so great an increase in 
the amount held as reserve as to exhaust all surplus and still to leave a portion 
of the newly exacted reserve unprovided for. In other words, it would in 
such cases throw into unmerited technical insolvency companies which, under 
the operation of existing supervisory laws, are not only solvent but have a 
surplus over and above all legal requirements, and would thereby create need- 
less alarm in the community and cause unnecessary hardships to companies and 
policyholders, The situation would indicate that, while some may think it 
well to prepare for a higher standard of reserve in the future, it does not 
seem safe or advisable that such a change should be made at present. 

In conclusion, permit us to call your attention to another feature which 
would naturally become prominent in case the standard rate of interest is 
lowered. It would necessarily increase the amount held by each company as 
a reserve on its policies, and invite still further adverse criticism upon the 
accumulation of enormous sums of money in the hands of life insurance 
corporations. The dividends which the companies now can and do declare 
with perfect safety, and which keep down the rapid accumulation of assets, 
would be materially lessened, and the consequently dissatisfied policyholders 
would object to a system which called for the retention of so large a portion 
of the premiums paid. Any legislation or measures which tend to increase 
the cost of life insurance is a blow struck at a system which has become a 
principal element in the economy of the age ; and it will be a difficult task to 
make the vast numbers of holders of policies in the ‘* level-premium” com- 
panies believe that any necessity exists for the apparently uncalled-for 
adoption of a higher artificial standard of security which will absorb a larger 
portion of their premiums. ROBERT A. GRANNIS, Vice-President. 


MUTUAL BENEFIT INSURANCE COMPANY. 


Yours of 6th inst., in circular form, is received. I am not prepared to 
say that the time has come to reduce the rate of 4 per cent in premium and 
reserve computations. Any judgment in favor of such reduction must of 
course stand on conjecture or probable grounds, and all such grounds appear 
to me against reduction. Premiums are heavily loaded, mortality expecta- 
tions are liberally made, and, so far as indications now are, they seem to me 
to favor the idea that this country will continue to need money for its 
innumerable enterprises of every kind sufficiently to make it worth 4 per 
cent. We cannot go on certainties, but only probabilities. 

Amzi Dopp. 
NATIONAL Lire INSURANCE COMPANY. 


Replying to your favor of 6th inst., while in our opinion there is no proba- 
bility of an immediate material reduction of rates of interest upon securities, 
we think it prudent to have ‘‘a higher than the present general standard.” 
We think the 3% per cent rate sufficient for a long term of years. 

CHARLES Dewey, President. 


NEW ENGLAND MUTUAL LIFE INSURANCE COMPANY. 


I have your letter of April 6, requesting my opinion as to the advisability 
of making a change in the standard for premium and reserve computations in 
view of the declining rates of interest. 

It is the opinion of the off cers of the New England Mutual Life Insurance 
Company that the rate of interest that can be obtained from safe and not 
speculative investments is liable to continue to decrease, and that, in a few 
years, a company that can invest its reserve so as to receive 4 per cent interest 
without any deduction for taxes will be very fortunate. 

In making investments of its funds, a life insurance company, more than 
any other corporation. must lovk to security rather than present income. For 
the last fifteen years the rate of interest has been steadily decreasing. Good 
mortgages in Boston, which at one time paid 6 and often 7 per cent, now pay 
4 and 4% per cent, and are very hard to get even at this low rate, being 
sought after and taken by savings banks, which are allowed by statute to de- 
duct the amounts invested in mortgages in making returns for taxation—an 
exemption not allowed to life insurance companies. United States bonds 
bearing 4 per cent interest are now at a premium of 20 per cent, and any re- 
spectable city can borrow all the money it needs at 3% per cent. 

In addition to the diminution in the income of life insurance companies by 
the reduction of the rate of interest, the burden of taxation imposed by the 
different States of the Union is increasing every year. The State of Massa- 
chusetts levies an annual tax of { of 1 per cent on the net value of all poli- 
cies held by its citizens, and the so-called retaliatory legislation of the other 
States has imposed a similar tax; so that, in order to fulfil its contracts, a life 
insurance company must earn 4% per cent upon its reserve. In view of the 
foregoing reasons, I deem it advisable that a change should be made in the 
rate of interest by which the reserve on policies hereafter issued should be 
calculated. For the present a rate of 34 per cent might possibly be proper; 
but, if a change is to be made, I should prefer to meet the difficulty squarely, 
and make the rate 3 per cent. Benj. F. STEVENS, President. 


New YorkK LIFE INSURANCE COMPANY. 


Your circular letter of the 6th inst., in behalf of the committee upon rates 
of mortality and interest, appointed by the convention of State insurance offi- 
cials, is duly received. 

While there is at present no tendency observable to a decrease in rates of 
interest realizable on sound investments, still it is true that the average rate 
realizable has for some time stood at so much lower a point than formerly 
that the 4 per cent standard for reserves is at present even less conservative 
than was the former 4% per cent standard of this State at the time when 
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adopted. We think it would be a wise step at some point in the near future 
to establish the basis for the calculation of premiums and reserves on new 
business at 3% per cent; bu’ in our opinion the law making this change 
should not take effect until at least a year after its passage, and should apply 
only to insurances writen after the law takes effect. We do not feel any 
doubt that the 4 per cent reserves can be kept full on the contracts at present 
existing, and will safely carry them to maturity. 
Joun A. McCALL, President. 


NORTHWESTERN MUTUAL LIFE INSURANCE COMPANY. 


I have your circular of the 6th ult., requesting an expression of opinion as 
to the probable future ruling rates of interest upon securities such as are ap- 
proved for investments of reserve; and, if it seems probable that going rates 
cannot be maintained, and it is advisable that a higher general standard be 
adopted, whether the change should be to 3% or 3 per cent. 

It is undeniably true that the rates of interest upon satisfactory securities, 
and such as are approved for the investment of the reserves of lite insurance 
companies, have during the past few years gradually depreciated. Ths de- 
preciation has doub:less been greater in some portions of the country and in 
some classes of securities than in others, I must answer your inquiry from 
my standpoint. 

Our rates of interest in this region and in the country west and southwest, 
are from year to year gradually but slowly approximating more rearly the 
rates prevailing in the larger business centres east. I do not, however, believe 
that such a radical diminution in the rates of interest is likely to occur in the 
near future as to render it either necessary or desirable to increase the stand. 
ard of reserve required to be held by life insurance companies to a rate of either 
3 or 3% per cent, and I am decidedly of the opinion that it would be unwise 
to adopt a higher standard than the present one of 4 per cent required by the 
laws of Massachusetts. 

To raise the standard to either 3% or 3 per cent would necess:rily mean a 
large reduction, if not annihilation, of the surplus, and a large reduction in 
dividends. 

I give you the percentage of interest and rents received and interest and 
rents earned—the latter including interest accrued but not due—computed 
upon the admitted assets of this company at the beginning of each year for 
five consecutive years, as illustrating the rate of interest obtainable upon such 
securities in the region of country in which the investments of this company 
are made: 
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It is true that rates for two or three months have not been, and are not now 
quite as high upon mortgage loans as they were throughout last year. It is 
also true that all the investments we have made since January 1 last in city 
and county bonds have been at a considerably better rate than similar invest- 
ments were made during the preceding year. 

We see no reason to anticipate any considerable depreciation from the 
average rates received during the last five years, as given above, for the next 
five years—certainly not any such depreciation as would demand a raising of 
the standard of reserve. H. L. PALMER, President. 


PACIFIC MuTUAL LIFE INSURANCE COMPANY OF CALIFORNIA, 


In acknewle'gment of your circular letter of 6th inst., have to say that 
President Moore is now absent from this city and may not return for several 
weeks, but the subject matter of your communication wi'l receive his attention 
at an early date. J. N. Patton, Secretary. 


PENN MuTUAL LIFE INSURANCE COMPANY. 


In answer to yours of recent date to the president of this company, E. M. 
Needles, who is now absent, asking for an opinion as to the advisability of a 
change toa higher standard for premium and reserve computations for life 
companies, I will state that the experience of this company for the past forty 
years, as regards losses by death, expenses incurred and interest received, has 
been favorable, and has satisfied us that a reserve based upon interest at 4 per 
cent is amply sufficient to cover all liabilities, as it has enabled us to accumu. 
late a large reserve and to make, in addition, large returns of surplus annually 
to our members during that period. The rate of interest in the East is low ; 
yet, as life companies generally are not restricted to certain localities in mak- 
ing their investments, or to certain classes of securities I see no reason to fear 
that they will not for many years to come be enabled to earn over 4 per cent upon 
their investments. There should be some reform in the expenses incurred 
and the commissions paid by certain companies; then, with the usual gains 
in mortality and decreased expenses, there need be no fear that 4 per cent 
will not be entirely safe for many years to come. 

H. S. STEPHENS, Secretary. 


PEOPLES INDUSTRIAL INSURANCE COMPANY. 
Your communication to President Osgood has been handed over to me to 
reply thereto. 
Permit me to say personally [ believe the consideration of this question is 
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premature. If we were compelled to make investments in New England the 
subject might require immediate attention, 

I happen to be one of those who believe in the greatness of this country of 
ours, capable of providing for at least 200,000 000 of people, with a territory 
to the north of us with almost unlimited resources practically untouched, and 
capable of settling another 160,000,000. This means large demands for 
capital for at least another century, and plenty of opportunities for investing 
funds at not less than from four to four and one half per cent first-class 
securities. 

The adoption of a higher standard of premium by the regular organized 
companies would be hailed with delight by'investment concerns whose stock 
in trade is made up largely in drawing comparisons as to the actual cost of 
insurance against premiums charged. 

Now that the matter is under d scussion, I sincerely hope the threshing of 
it out wi'l result in some good to the business in general. 

W. FAIRBANKS, Vice-President. 


PH@NIX MUTUAL LIFE INSURANCE COMPANY. 


Your circular letter of the 6th is before me. The question of interest rates 
is best answered by a study of the rates which long-time securities now pur- 
chased in the open market will net the buyer. Four per cent can probably 
be realized on the reserve of most policies now on the dooks of life insurance 
companies up to their maturity. If it should be deemed wise asa matter of pre- 
caution to adopt a rate of interest lower than four, I have no hesitation in 
advising a three and one-half per cent basis in preference to a three per cent. 
For reasons stated above, it would seem only just that this standard should be 
required simply on policies issued subsequent to the present time. 

J. B. Bunce, President. 


PROVIDENT LIFE AND TRUST COMPANY OF PHILADELPHIA, 


I have your favor of 6th inst., and ought to have answere! it before, but 
pressure of business has prevented. 

I am inclined to think that the ruling rates of interest upon time loans and 
upon securities such as are approved for the investment of reserves will be 
likely to decline. It seems more likely, however, that the greater decline 
will occur in the value of money upon call in the great cities. London fur- 
nishes perhaps the best illustration that we can find of the effect of a vast 
accumulation of capital; and I notice there, in times of the greatest plethora, 
while the rate of interest for money on call and the rates evidenced by the 
price of consols is extremely low, ranging from one and one-half per cent to 
two and one-half per cent per annum, the rate of the Bank of England and 
of the provincial banks is often very much higher. The price of the deben- 
tures of the leading railroads often affords at such a time as much as from 
four to five per cent. I think there is a limit to which the rate can fall. I 
do not believe there is any need for a change in the rate of interest imposed 
upon the life insurance companies of America in computing their reserve at 
the present time. What the future may develop is uncertain, 

Sam’L R. SHIPLEY, President, 


PRUDENTIAL INSURANCE COMPANY OF AMERICA. 


I trust you will overlook my delay in answering your circular letter of 
April 6. The Prudential has been engaged in moving into its new office, and 
for several weeks affairs have been in a state of more or less confusion in con- 
sequence thereof. 

I now beg to say, without entering into any argument or giving reasons for 
my belief, that I think the companies will be able to invest their funds so as 
to realize an average of four per cent or more for some years to come. 
There would not, therefore, seem to me to be any immediate necessity for 
action looking toward an increzse in the standard of reserve. 

Joun F. DRYDEN, President. 


STATE MUTUAL LIFE ASSURANCE COMPANY. 


I have received your letter, in which you ask for my opinion as to the ad- 
visability of a change to a higher standard for premium and reserve computa- 
tions, because of the declining rates of interest now received on securities. 

I have hadan examination made of the interest earned by our assets for the 
past nine years, and I find that the rate earned on the mean amount of assets 
has not diminished in that time. 

Judging from our own experience, I should say that there was no necessity 
of raising the standard, I am of the opinion that, while rates of interest are 
not likely to be higher than they are now, yet we are not probably likely to 
have a lower rate prevail for some years to come. Of course, the accumula- 
tion of the wealth of the country constantly increases ; but it seems to me 
that the development of new territory and the constant addition to the pum- 
ber of new enterprises, requiring the assistance of capital and its employment, 
more than keep pace with the accumulation, and that we may reasonably 
expect money will be worth as much for some years to come as it is now. 

A. G. BULLocK, President. 


TRAVELERS INSURANCE COMPANY. 


In reply to your circular letter of 6th inst., our opinion is that the standard 
of 4 per cent should be continued as to all old business. If the standard on 
all new business is raised to 3% per cent it will not make any serious dis- 
turbance. A sudden change on all business old and new to 3% per cent 
would absorb the surplus to such an extent as to seriously impair confidence 
in the stability of the business, and work more harm than benefit to the 
public. J. G. BATTERSON, President. 


UNION CENTRAL LIFE INSURANCE COMPANY. 


In reply to your circular letter of April 13, sent us some days ago, would 
say that we do not believe it necessary to reduce the reserve at this time. We 
enclose you herewith a copy of the rate of interest earned by twenty-seven 
companies fram 1871 to 1890, inclusive. From this evidence there is certainly 
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no ground upon which to base a demand for a change of reserve from 4 per 
cent to 3 per cent. It is true, doubtless, that the tendency may be, and 
doubtless is, toward a lower rate of interest, not possibly more so than it was 
ten years ago. We had the same fear ten years ago that many persons have 
now, that the rate of interest would go very much lower, and the company’s 
income therefrom would be greatly reduced ; but our experience, like that of 
other companies in the ten years past. has not shown that our fears at that 
time were well grounded. Wecan understand why persons living in New 
England, or portions of the East where money is perhaps rapidly accumula- 
ting and the rate for legitimate enterprise somewhat decreasing, may be, be- 
cause of their immediate surroundings, led to the belief that what is true of 
them is true of the entire country ; but such is not the fact. The truth is that 
the United States as a whole is comparatively undeveloped, and the proba- 
bi ity is there will be as many demands (I mean legitimate demands) for 
money during the next ten or possibly twenty years as there have been during 
the past ten. So far asthe Union Central is concerned, we have no fears 
whatever that the rate of interest will be decreased during the next ten or 
even twenty years to an extent that will in the least affect the present reserve 
of 4 per cent ; and, while there may be a difference of opinion as to what in- 
vestments are best, we do not hesitate to say that, with the provisions of our 
State law, our securities and first mortgages upon real estate, the value upon 
which, exclusive of all buildings and improvements, must be twice the amount 
joaned, selected as we do select them, are as good as those of any other company, 
and such securities we think we can obtain for the next twenty years; and I 
do not believe that in that time the rate of interest upon such securities will 
be decreased beyond 6 per cent, such Joans being made now at 7 per cent and 
8 per cent, giving, as we do, the privilege of partial payments at any time. 
We do not think that the interest of the policyholders demands any change of 
the reserve at this time. If, however, their interests do demand anything, it 
is certainly in the direction of reducing the expense in securing new business, 
and in prohibiting any company from giving rebates, which in the end increase 
the cost, or at least give insurance to one class of its patrons at a different cost 
from all other classes which, in our judgment, is grossly unjust, and not in 
harmony with the management of the trust funds that belong equally to its 
policyholders. JOHN M. PArTrTison, President. 


Union MuTUAL LIFE INSURANCE COMPANY. 


Your circular of April 6, addressed to me, has remained unanswered, owing 
to my absence in the South and pressure on my time since my return. 

With such investment securities in the market as the West Shore 4 per cent 
bonds, with over 400 years to run ; with the 1oo-year 4 per cent consolidated 
mortgage bonds of the St. Paul railroad: with the numerous bonds of the Chicago 
and Northwestern Railroad, maturing from thirty to fifty years hence, all these 
selling on practically a 4 per cent or higher basis of interest; with such se- 
curity as the permanent stock of the Portland, Saco and Portsmorth Railroad 
Company, with 6 per cent interest guaranteed by the Boston and Maine 
Railroad Company, which stock is practically a first mortgage on the road 
and terminal facilitiesin Portland, selling at 128, thus making the net rate of 
interest about 43 per cent ; with the 5 per cent bonds of the New Orleans 
Extension of the Illinois Central system, due 1951, selling at 115, thus mak- 
ing the net rate of interest realized considerably more than 4 per cent ; and 
with other bonds which I need not detail, running from fifty to 100 years, all, 
so far as human foresight can determine, absolutely safe ; also with the mor- 
tality experience of all the companies, so far as I am aware, far inside the es- 
tablished table rates, owing to the benefits derived from a careful selection of 
risks ; and with the miscellaneous profits coming from loadings on premiums, 
surrenders and lapses, there seems to be in any well-managed company not 
only ample security for the present for all policyholders, but absolute security, 
so far as the future is concerned, for more than one generation, 

If the above premises are correct, the future of the life insurance business 
rests not so much upon the question of whether the rate of interest is com- 
puted upon a three, three and a half or four per cent basis, as it does upon the 
question of careful selection of the insurance to be written, and then of the 
investment of the funds of the com; any in connection therewith. 

The lowering of the assumed rate of interest would increase the present 
liability of a life insurance company, and hence make it necessary to increase 
the premium charges to new entrants, thus fixing upon the newer insurers a 
cost for insurance that is not necessary for the protection of their interests. 

Joun E. DEWITT, President. 


UNITED STATES LIFE INSURANCE COMPANY. 


I have your circular letter of April 6th instant, and, in replying thereto, 
beg leave to preface what opinions I may be able to give on the subject with 
the assurance that I am glad the State insurance officials, 1n convention, have 
thus brought up in good season a matter that will be of so great future im- 
portance. This subject requires the gravest consideration from all those 
whose judgment and training constitutes them experts in what concerns the 
business of life insurance ; and every possible effort should be made to avoid 
the adoption of any ill-ccnsidered measure that in its practical effect might be 
permanently injurious to the true interests and continued progress of the life 
insurance companies. I feel satisfied that the State insurance supervisors 
will use their best endeavors to secure the continued prosperity that the life 
companies have forso long a time past been enjoying, and that any legislation 
ruinously affecting the companies Would not be permitted or sanctioned by 
them, if the minds of all the persons interested are brought sufficiently near 
together to permit the detection of adverse or unfair tendencies or require- 
ments in any of the remedial legislative measures that may be proposed. 
This being the case, I presume that you in return credit the executive officers 
of the companies with a sincere and earnest desire to use their influence for 
the benefit of that very large proportion of the public which is directly inter- 
ested in the success and welfare of life insurance institutions. 
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I believe that the ability of the companies to continue to earn a rate of in- 
terest on their investments sufficiently large to constitu'e an excess over and 
above four per cent per annum on the reserve values otf present existing con- 
tracts is secure for some years to come. Therefore I respectfully submit that 
no necessity at present exists, or is likely to arise in the near future, for any 
radical disturbance of the tasis of valuation as applied to policies now in 
force. In fact, no further disturbance of this basis, so far as it refers to ex- 
isting contracts. could be made without working a large measure of injustice 
to some companies, sufficiently serious to constitute a material drawback to 
them under the generally prevailing conditions of competition in the field. 

I believe, however, that, looking to the interests of the future and the 
advisability of being conservative in the matter of holding a safe present value 
of future outstanding liabilities, a basis of valuation upon a rate of interest 
lower than four per cent should at an early day be adopted on all new busi- 
ness. Continued or frequent changes only tend to unsettle the business, and 
when a radical change is demanded by legislative enactment, it takes con- 
siderable time for the companies to settle down into the new form required 
without disturbance of their business relations ; and therefore I should be 
averse to a reduction of the rate of interest used in computation of reserves to 
three and one-half per cent, but would advocate a still further reduction of 
the rate to three per cent, with such qualifications as I may hereafter mention. 

The present cost of writing new business is very well known, and that cost 
is so large that no policy during its first year succeeds in reimbursing the 
company for the cost at which it was placed upon their books. The object 
of forcing new business is largely to keep down the rate of mortality, and 
therefore I regard all such gains as arise from favorable mortality during the 
period that medical selection can be supposed to influence as a just and 
proper offset to the original high cost of business, I would therefore propose 
that premium rates and reserves alike be based upon some table of mortality 
somewhat akin to the H. M. 5 Table, wherein the experience of the iuitial 
five years is eliminated. I believe that this would result in throwing the 
burden of the initial cost where it properly belongs, and that such a change 
from the present basis to the basis of rates founded upon a table of mortality 
from which the first benefit of medical selection is eliminated would be a 
wise, just and proper one. It would, in my judgment, tend to level off some 
inequalities that now exist, and would work im a decidedly more equitable 
direction. 

While the reduction of the rate of interest on which the reserve is based 
would of course increase the amount of the reserves themselves, the elimina- 
tion of the benefit of medical selection from the first five or six years would 
still further increase the reserve. The net annual premiums method of valu- 
ation is of course only an approximate test of liability, while I regard a gross 
premivm method of valuation, with a fair and reasonable provision for 
expenses, as undoubtedly a sure and proper method for testing the solvency 
of companies. I would therefore suggest a reduction of the rate of interest 
to 3 per cent, and the elimination of the benefit of medical selection from the 
table of mortality, both of which would largely increase a company’s liability ; 
but as a fair and equitable offset to this, I would suggest a gross premium 
method of valuation, based on such atable and such a rate of interest as 
would be applicable to all policies of future issue. 

This company has given serious thought and attention to this subject, and 
we would say that it is the intention of the officers of the company to suggest 
to our board of directors, at its next meeting, the adoption of a 3 per cent re- 
serve for future business. 

In conclusion, I beg leave to say that I believe this entire matter will re- 
ceive very careful and conscientious consideration at the hands of the State 
insurance officials, and I would respectfully suggest, as there is still time for 
that purpose, that you should request the members of the Actuarial Society, 
at their meeting at the end of this month to bring up this subject and see 
whether their general discussion of it may result in the suggesting of any ad- 
vantageous methods. G. H Burrorp, President. 


WASHINGTON LIFE INSURANCE COMPANY. 


Your circular of 6th ult., in regard to the probable future ruling rates of 
interest and the advisability of a change of the rate prescribed by law for the 
valuation of our obligations, was duly received. 

We believe that the tendency of the rate of interest is towards uniformity 
in the great money centres of the world. as they have been brought so near to 
each other by steam and electricity ; at the same time in a country like ours, 
of enormous area largely undeveloped as yet, there will be abundant oppor- 
tunities for many years to come to invest safely at rates exceeding the present 
standard rate.(4 per cent). 

There seems to be ao connection between the current rate of interest in 
Wall Street on ** call loans” upon stock collaterals, and the rate for loans on 
one to five years’ time, abundantly secured by mortgages on real estate ; for, 
at seasons of the year when millions upon millions can be had on call at 1 to 
2 per cent, no considerable amount is loaned on real estate at less than 5 per 
cent. But the Wall Street rate 1s known to all the world, and leads to a feel- 
ing throughout the community that the ‘‘ market rate” for money is perma- 
nently depressed, whereas real estate mortgages, many railroad bonds and a 
large class of municipal bonds, issued for water, sewerage or school, are pay- 
ing, and will for many years to come pay, 4% to 5 per cent. 

We believe, therefore, that there need be no apprehension of danger to the 
assets of life companies from any fal] in the rate of interest in the near future, 
and that there is therefore no necessity fora change of standard rate. It 
must be borne in mind that the change from 4 to 3 per cent, or even to 3% 
per cent, would immediately extinguish most of the existing surplus of the 
companies, and convert it into just so much additional liability ; and if any 
change were contemplated, several years’ notice should be given to the com- 
panies, in order that they might adjust themselves to the new requirement. 
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We think that perhaps it would be wise to apply the reduced rate, if it 
should be adopted, only to new business. 
W. A. Brewer, JRr., President. 


[It will be seen from the replies that twenty-two of the opinions are that 
no change is at present called for, and ten that change as to new business 
should be made at near date. Twenty-one believe that the tendency of 
interest rate is not at present downward, and ten that it is. Preferences as to 
new rate, if one is to be adopted, are: eleven for 3% per cent and three for 
3 per cent. ] 





Death of T. R. Burch. 

T. R. Burcn of Chicago, Western and Southern general agent of the Phenix 
of Brooklyn, died in that city on the evening of the 15th inst. from a stroke 
of paralysis, aged forty-five years. Thomas Ross Burch was a native of 
Brooklyn, N. Y., and had been in the employ of the Phenix Insurance Com- 
pany for twenty-nine years. The department over which Mr. Burch presided 
was established about 1874, with himself as manager from the start. It 
embraced all the territory west of New York and Pennsylvania to the Pacific 
coast, and was not only the company’s banner agency, but the largest in the 
West. The premiums of the company in this field prior to the establishment 
of the Western and Southern department were between $400,000 and 
$500,000 annually. Under the skillful guidance of Mr. Burch they have 
grown annually until, in 189t, they nearly touched the $3,000,000 mark. 

T. R. Burch was one of the ablest and most successful fire underwriters of 
the present day. Devotion to business characterized his administration 
throughout. It was his custom to take very little rest, and his company feels 
that his early demise was hastened by a too close application to its business. 
He was exceedingly accurate and progressive, and always maintained per- 
sonally a grasp upon the business of his entire territory, The company, as 
well as his hosts of friends in underwriting circles, deeply deplore his untimely 
death, and at the next regular meeting of the board the Phenix Insurance 
Company will pass suitable resolutions of regret. The agents in Chicago 
met on Friday last, and passed resolutions expressive of their bereavement at 
the loss of so esteemed a friend and business associate. The funeral service 
took place on Sunday last at the home of the deceased, which was followed by 
interment at Oakwoods, 





The Columbian Fire Insurance Company. 

A. W. Hart of Louisville, Ky., formerly general agent for the retired 
Southern California, is organizing a fire insurance company under the title 
above given under the laws of Kentucky and New York. Mr. Hart has 
already received pledges of business sufficient to assure organization of the 
company. It is proposed to commence business with a capital of $500,000 
and a surplus of $50,000, and to write lines of $5000 to $10,000 on specials. 

Mr. Hart is a thorough underwriter, and will doubtless make a success of 
the Columbian, which has rented offices 303 and 304 in ‘‘ The Commerce,” 
Louisville. It is intended to do business in New York when the company is 
fairly started. 





Appointment of Eugene Harbeck. 
EUGENE HARBECK, the popular Western underwriter and secretary of the 
Michigan Fire and Marine of Detroit, has been appointed assistant general 
agent of the Western and Southern department of the Phenix of Brooklyn, 
the appointment dating from June 13. This selection was made at the sug- 
gestion of the late T. R. Burch, general agent. A strange coincidence in 
connection with the death of Mr. Burch was the fact that he had been in 
negotiation with Mr. Harbeck for several months past with a view to relieving 
him partly of the duties of his position, and on Friday last the same were con- 
cluded, subject to the approval of the company. On Friday night Mr. Burch 
was taken down with a stroke of paralysis, from which he never rallied. 
The arrangement was to have Mr. Harbeck divide his time as best he could 
between the interests of the Michigan Fire and Marine at Detroit and the 
Phenix at Chicago, this arrangement to last until January 1 next, when Mr. 
Harbeck was to have given his entire time to the interests of the Phenix. 
The death of Mr. Burch has altered this plan, however. Mr. Harbeck is 
now in Chicago and his resignation of his duties in the Michigan Fire and 
Marine having been accepted, to date from July 15, he will assume charge of 
the Western and Southern department of the Phenix, though nothing will be 
done to strain the harmonious relations existing between the two com- 
panies, It is extremely probable that Mr,, Harbeck will be appointed 
general agent to succeed Mr. Burch. Mr. Burch was a warm personal friend 
of Mr. Harbeck’s, and strange as it may appear, President Sheldon of the 
Phenix, without any suggestion from Mr. Burch, had also fixed upon Mr. 
Harbeck as being the most desirable assistant to appoint in the Western and 
Southern department, so that there was no time lost in confirming the ap- 
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pointment at the home office. Eugene Harbeck has done magnificent work 
for the Michigan Fire and Marine, and a better selection for the position to 
which he has been appointed in the Phenix could not have been made, We 
join Mr. Harbeck’s many friends in congratulating him upon his appointment. 








MERE MENTION. 


—R. W. Parham has been elected secretary of the Citizens of Memphis. 





—Old officers of the Carolina of Wilmington, N. C., were recently re- 
elected. 

—The obnoxious Louisiana legislative bills have been satisfactorily dis- 
posed of. 

—T. R. Vestal has purchased the insurance business of R. Baillie of Fall 
River, Mass. 

—John Dunlap, vice-president of the Artisans of Pittsburgh, died recently 
at an advanced age. 


—A new insurance company in process of organization at Brooklyn, N. Y., 
is called the Montague Fire. 

—Many companies will withdraw from Louisiana if the obnoxious bills now 
in the legislature become laws. 


—Phillip H. Neher, a member of the old insurance firm of Neher & Car- 
penter, Troy, N. Y., died last week. 

—Pierre A. Barker, a former partner in the insurance business of P. F, 
Pescud of New Orleans, died recently. 

—Assistant Actuary C. N. Jones of the Northwestern Mutual Life goes 
with the New York Life as associate actuary. 


—New York city’s death rate continues to decrease, the rate for the week 
ending June 11 having been only 21.94 per thousand. 

—The Metropolitan Life has applied for admission to Louisiana. Thos. 
Williams will be general superintendent at New Orleans, 


—Frederick Webber of New York, general agent of the New York Life, 
sends out a useful advertising device. He wants to give you a pointer. 

—Dwight W. Hakes, until recently employed in the home office of the 
Travelers of Hartford, is now in charge of that company’s Montreal office. 

—A. M. Granger has resigned the receivership of the Manufacturers 
Mutual of Grand Rapids, Mich., and Dwight Goss has been appointed to 
succeed him. 

—The Southern Mutual of Athens, Ga., recently held its annual meeting 
and election, Young L. G. Harris was elected president and W. W. Thomas 
general agent. 


—A game of baseball last Saturday between nines selected from the New 
York offices of the Lancashire and the Queen resulted in a score of 17 to 8 in 
favor of the latter. 


—Gov. M. G. Bulkeley, president of the Aitna Life of Hartford, was en- 
\ertained one evening last week at the Union League Club, Chicago, by the 
Etna’s Illinois managers. 


—W. J. Madden, formerly general agent in New York city of the Mutual 
Life, has taken charge of the business of the Home Life for New York State 
and the Metropolitan district. 


—The Peoples Mutual Assurance Fund of Louisville, Ky., an assessment 
concern that has been in a shaky condition for some time, has failed with 
$50,000 of habilities and only nominal assets. 


—Thomas Martindale of Philadelphia, a member of the trades league, who 
seems to thoroughly misunderstand the eighty per cent coinsurance clause, 
threatens to organize a new mutual fire insurance company. 


—J. A. Brant of Dubuque, Ia., manager and inspector of the inspection 
bureau, was recently married at Carthage, Mo., to Miss Minnie J. Cloth‘er. 
We tender our congratulations and best wishes to the happy couple. 

—Frank H. Whitney, Michigan special agent for the Michigan Fire and 
Marine of Detroit, has been appointed secretary of that company, succeeding 
Eugene Harbeck, resigned, his appointment to go into effect July 15. 

— New officers were elected by the National Convention of Insurance Com. 
missioners as follows: President, John C, Linehan, New Hampshire ; vice- 
president, C. H. Smith, Minnesota ; secretary, J. J. Brinckerhoff, Illinois, 


—Officers have been chosen as follows by the Underwriters Association of 
New York State: President, C. L. Hedge; first vice-president, J. M. 
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Carothers ; second vice-president, C. H. Hollister ; treasurer, A. W. Selkirk ; 
secretary, W. J. Fredrick, Syracuse. Executive committee: C. H. Hibbs, 
J. T. Ryan, I. H. Lindsley, C. H. Van Antwerp, Thos, O. Harris. 

—The Maryland Insurance Commissioner's report for the year I8qI is out. 
We thank J. Fred C. Talbott for a copy of same. In addition to the usual 
statistical matter and abstracts, the Court of Appeals’ definition of the retalia- 
tory law is given. 

—Colonel H. B. Beecher and wife arrived from Europe by the City of 
Paris Wednesday. He was met down the bay by his associate, Vincent R 
Schenck of the American Casualty and Security Company, his son, Henry 
Ward Beecher, and other friends. 


—The Continental Insurance Company of New York has gotten out a 
newly revised edition of 50,000 copies of President Moore’s pamphlet on 
‘** Economical Fire-Resisting Construction,”’ and has arranged to place a copy 
in the hands of every architect and builder in the United States. 


—An illustration of enterprise is the code book just issued by the Interior 
Conduit and Insulation Company of New York. It is very complete, and will 
enable customers to order, by telegraph, any one of its large variety of goods 
and of any desired size by the use of one or two words, thus saving much 
expense. 

—J. H. Hudson, late inspector for the Phoenix of London’s Canadian 
branch, has been appointed assistant manager of the Canadian branch of the 
United Fire of Manchester, of which Percy F. Lane is manager. This branch 
will hereafter report direct to the home office, and, in addition to its reinsur- 
ance business, may do some direct. 


—R. J. A. Boreman, formerly secretary of the Parkersburg Fire Insurance 
Company of Parkersburg, W. Va., has sold the insurance business of K. S. 
Boreman & Son, of which he was manager, to a new firm styled Swearingen, 
Blackford & Paden. This firm is composed of the old firm of Swearingen & 
Blackford and W. Doremus Paden. 

—G. W. Austin has taken charge of the Equitable Life Assurance Society’s 
interests in northeastern Iowa, with headquartersat Dubuque. F.M. Beman 
has also been appointed general agent for eastern Iowa, with offices at Clin- 
ton. Both these gentlemen work under the direction of Lee B. Durstine, the 
Iowa State manager of the Equitable. 

—The Commercial Fire of Washington, D.C., recently elected anew board 
of directors, composed as follows : W. S. Hoge, G. R. Repetti, J. C. Ergood, 
J. Harrison Johnson, L. Behrens, Thomas Somerville, C. I. Kellogg, J. W. 
Schaefer, W. E. Abbott, N. H. Shea, A. S. Johnson, R. A. Walker, C. B. 
Jewell, M. A. Ballinger and Job Barnard. 


—The growth of the Union Mutual’s business is like that of a snowhball— 
progressive. Each month shows an increase over the corresponding month, 
The new business for May amounted to $609,500, making $2,681,455 for the 
first five months of 1892, a gain of half a million over the corresponding 
period of 1891. The new premiums show an increase, and another decrease 
is shown in the notices of death losses. Verily the Union Mutual is having a 
prosperous year, 

—The Kansas Mutual Life of Topeka, Kan., is making a most satisfactory 
growth, its new business this year exceeding the amvunt written in the 
corresponding months of any previous year. This is due to the superior 
policy contracts recently issued by this enterprising company, and to the wider 
field it now covers. The Kansas Mutual operates in such a manner as to be 
most popular where best known, as is shown by the fact that it leads all other 
companies in business in its home State of Kansas, 


—The executive committee of the Southeastern Tariff Association expresses 
itself as follows: ‘‘ Resolved, That it is the sense of this committee that, in 
order to preserve and promote absolute good faith among the companies doing 
business in New Orleans, no general or State agent or manager, acting also 
either directly or indirectly as local agent, shall receive exceeding fifteen per 
cent commission upon business located in the State of Louisiana, and written 
by them in their capacity as local agents.” 

—Recent prices of insurance stocks (fire, if not otherwise stated) are as fol- 
lows: At New York (sales)\—Home, 145 and 14556 ; Hamilton, 71 ; Fire 
Association, 57; Eagle, 223. At Brooklyn (sales)—Kings County, 162; 
Nassau, 145 ; Phenix, 140 ; Williamsburgh city, 345. At Memphis (quota- 
tions)—Bluff City, 85 ; Home, 70 ; Hernando, 85 ; Phoenix, 70; Planters, 85. 
At New Orleans (sale)—Mechanics and Traders, 107% ; (quotations)—Cres- 
cent, 30 to 55 ; Germania, 105 bid ; Hibernia, 40 bid; Merchants Mutual, 
40 asked ; Mechanics and Traders, 106 to 110; New Orleans Insurance Asso- 
ciation, 25 to 28 ; New Orleans Insurance Company, 55 bid ; Southern, 102 
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bid ; Teutonia, 127 to 140. At Hartford (sale)—Travelers, 213 ; (quota™ 
tions)—Etna, 257 to 264%; Hartford, 340 bid; Phoenix, 192% to 200; 
Connecticut, 126% to 132; National, 140 bid; Orient, 9514 asked ; Hart- 
ford Steam Boiler, 103% bid; AZtna Life, 230 bid ; Connecticut General 
Life. 125 bid ; Hartford Life and Annuity, 121 bid ; Travelers, 216 asked. 
At Philadelphia (sales)—Am erican Fire, 155% ; Delaware, 40% ; Insurance 
Company of North America, 23%. At Toronto (quotations)—British Amer- 
ica, 87% bid; Western, 147 to 148%. At \lbany (quotations)—Albany, 140 
to t50; Commerce, 114 bid. 

—The Mutual Relief Society of Rochester, N. Y., has decided to retire 
and will transfer its members to the National of Hartford. This society was 
in a flourishing condition some five years ago, but owing to a lack of definite 
management has been rapidly going down hill. One man had acontract with 
the society which allowed him to virtually control it, and after he had secured 
a good income he took up outside ventures to the neglect of the society. The 
membership on December 31 last was 5850 as against 13,254 at the close of 
1886. 


—The firm of Vanuxem, Waller & Co., general agents for the State of 
Illinois of the New York Life, has dissolved partnership. This has heen done 
as a matter of convenience in order that new ideas in field organization, now 
in vogue by this company in all other portions of the United States, may be 
adopted in their territory, and thus enable the company’s plan and system to 
be uniform. Both Messrs. Vanuxem & Waller remain with the company, Mr. 
Vanuxem supervising the territory he has been general agent for during the 
past twelve years, and Mr. Waller becoming resident manager in Chicago. 

—E. B. Harper, president of the Mutua] Reserve Fund Life Association, 
will sail for Europe by the steamship Fuerst Bismarck on June 30. On his 
arrival in London he will be entertained at the new and large offices which 
the company has taken at No. 55 Old Broad street. Mr. Harper will make 
a stay in Europe of several months’ duration, and will visit the prominent 
agencies of the company abroad. The Mutual Reserve has made a handsome 
increase in business in 1892. Upto June 14 the new business amounted to 
$26 084,594, as compared with $22,284,725 in 1891. These figures show a 
very healthy growth. 

—On the 15th inst. Geo. L. Chase completed twenty-five years of service 
as president of the Hartfoid Fire. During that period the company’s assets 
have grown from $1,682,243 to $6,743,046. Mr. Chase first became con- 
nected with the Hartford Fire in 1863, when he was made adjuster for the 
Western department, with headquarters at Chicago. Four years later he was 
called East and installed in the president's chair. The congratulations of the 
secretaries, general and special agents at the home office took tangible form 
in a beautiful silver cup, suitably engraved with an inscription and the trade 
mark of the Hartford. 

—At the recent annual meeting of the New Hampshire Life Underwriters 
Association officers were elected as follows: President, S. B. Folsom, Dover ; 
vice-presidents, C. S. Parker and C. E. S‘aniels, Concord ; secretary, W M. 
Morgan, Manchester; treasurer, John D. Chandler, Nashua, Executive 
committee: J. J. Dillon, James F. Whitney, E. B. Merrill, J. W. Jewell, 
C. H. Howard. Delegates to the National Convention were chosen. They 
are: C. S. Parker, C. E. Staniels, W. M. Morgan, G. A. McKellar, C. L. 
Maloon. Alternates: J. J. Dillon S B. Folsom, L. L. Mocre, R. H. 
Cheney, James F, Whitney. 


AUTOMATIC SPRINKLER NOTES. 


—Neracher sprinklers will be used in John Shillito’s Cincinnati dry goods estab- 
lishment. 

—At the New Orleans plant of the Brooklyn Cooperage Company a recent fire 
was extinguished by Neracher sprinklers. 

—The famous sprinkler suit of Barnes vs. Walworth was decided on the 8th inst. 
by Judge Blodgett of Chicago in favor of the Walworth. 


AGENCY APPOINTMENTS. 


—H. H. Brown, local agent for the New York Bowery, at Chicago, III. 

—Murrey & Cole, agents for the Syndicate of Minneapolis, at Nashville, Tenn. 

—A.R. Witham & Bros., agents for the Agricultural of Watertown, at Cincin- 
nati. 

—T. D. Lynch, agent for the United Firemens of Philadelphia, at North Adams, 
Mass. 

—F. A. C. Hill, Providence, manager for Rhode Island for the Equitable Life of 
New York. 

—G. H. Ide, Boston, Mass., special agent for New England for the London and 
Lancashire. 

—L. L. Bromwell. agent for the United ‘States Fire ‘and the New York Bowery 
Fire, both of New York, at’San Francisco. 








